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Conference Quotes 
 
άhǳǊ ǘǊƛŜŘ-and-tested methods of doing business, coupled with our high standard of vigilance and robust regulatory 
framework have been key to keeping the Maltese financial system and the wider economy as a whole on a steady 
ŎƻǳǊǎŜΦέ 
Hon. Tonio Fenech, Minister of Finance, the Economy and Investment 
Speaker at the Islamic Finance Conference: A New Beginning 2010 

 
ά¢ƘŜ ǇǊŜǎŜƴŎŜΣ ŀƳƻƴƎ ǳǎΣ ƻŦ ǾŀǊƛƻǳǎ ƭeading Islamic Finance Scholars and representatives of Islamic Financial 
Lƴǎǘƛǘǳǘƛƻƴǎ ƛǎ ƛƴ ƛǘǎŜƭŦ ŀ ǎǘǊƻƴƎ ƛƴŘƛŎŀǘƛƻƴ ƻŦ ǘƘŜ ǎǘŀƎŜ ǿŜ ƘŀǾŜ ǊŜŀŎƘŜŘ ǎƻ ŦŀǊΦέ 
Reuben M. Buttigieg, Chairperson of the Malta Institute of Management, Founder and Managing Director of Erremme 
Business Advisors 
Co-Chair, Speaker and Moderator at the Islamic Finance Conference: A New Beginning 2010 

 
άI really believe Malta can be a fantastic bridge for Islamic Finance, a bridge between cultures, a bridge between 
countries, a bridge between financial disciplines.έ  
Oliver Agha, Managing Partner, Agha & Co; Co-Founder, Agha & Shamsi, Member of the Accounting and Governance 
Standards Board of AAOIFI 
Co-Chair, Speaker and Moderator at the Islamic Finance Conference: A New Beginning 2010  

 
ά²ƘŜƴ L ŀƳ ŀǎƪŜŘ ǿƘŀǘ ǘƘŜ ōŜǎǘ ŘƻƳƛŎƛƭŜ ƛǎΣ LΩǾŜ Ǝƻǘ ŀƴ ƻǇǘƛƻƴ ōŜǘǿŜŜƴ [ǳȄŜƳōƻǳǊƎΣ 5ǳōƭƛƴ ŀƴŘ aŀƭǘŀΦ Lƴ Ƴŀƴȅ 
cases, I will try to push [a fund] to Malta, because it would be of small size that is generally traditional. I think 
[these small funds] could be very well-handled out of Malta with a lot of hand holding and creation of 
ǇŀǊǘƴŜǊǎƘƛǇǎΦέ 
Germain Birgen, Managing Director of HSBC Securities Services (Luxembourg) S.A., Global Head of HSS Amanah at HSBC 
Securities Services 
Panelist at the Islamic Finance Conference: A New Beginning 2010 

 
άAn Islamic society must connect the rich and the poor and not allow the creation of unbridgeable gulfs to develop 
between the various classes.έ 
Professor Doctor Admed Akgündüz, Author, Studies in Islamic Economics; Rector at the Islamic University of Rotterdam 
Speaker and Panelist at the Islamic Finance Conference: A New Beginning 2010 

 
ά!!hLCL ǎǘŀƴŘŀǊŘǎ Řƻ ƴƻǘ ŎƻƴǎǘƛǘǳǘŜ ƛƧƳŀΩŀΦ  !!hLCL Ƙŀǎ ƴƻǘ ŎƭŀƛƳŜŘ ƛǘΣ ŀƴŘ ƴƻ ōƻŀǊŘ ǎƛǘǘƛƴƎ ƳŜƳōŜǊ ƻŦ !!hLCL 
claims that AAOIFI standards are binding upon the whole Muslim world as a fixed ruling you cannot deviate from. 
AAOIFI has not claimed that.έ 
Sheikh Esam Mohammed Ishaq, {ƘŀǊƛΩŀƘ Scholar; Member of the Auditing and Governance Standards Committee at AAOIFI 
Panelist at the Islamic Finance Conference: A New Beginning 2010 

 
ά!ǎ ǘƘŜ ǘƘŜƳŜ ƻŦ ǘƘŜ /ƻƴŦŜǊŜƴŎŜ ƛǎ ŀ ƴŜǿ ōŜƎƛƴƴƛƴƎΣ L ǘƘƛƴƪ ǿŜ ƴŜŜŘ ǘƻ ƘŀǾŜ ŀ ƴŜǿ ōŜƎƛƴƴƛƴƎ ƛƴ ƎǊŜŀǘŜǊ ƛƴǎǇŜŎǘƛƻƴ 
ƻƴ ŀƭƭ ƛƴǘŜǊƴŀƭ ǇǊƻŎŜǎǎŜǎ ŀƴŘ ǇǊƻǘƻŎƻƭǎΦέ 
[Speaking about the AAOIFI Standards being received with greater acceptability] 
Professor Mahmood Faruqui, Senior Advisor at the Bank of London and the Middle East 
Panelist at the Islamic Finance Conference: A New Beginning 2010 

 
ά²Ƙŀǘ ǿŜ ŀǊŜ ǘǊȅƛƴƎ ǘƻ Řƻ ǘƻŘŀȅΣ ŀƴŘ ŀǎ ǿŜ ŘƛŘ ƭŀǎǘ ǿŜŜƪ ƛƴ wƻƳŜΣ ƴƻǿ ƛƴ aŀƭǘŀΣ ƛǎ ƴƻǘƘing new actually. We are 
Ƨǳǎǘ ŎƻƳƛƴƎ ōŀŎƪ ǘƻ ƘƛǎǘƻǊȅ ŀƴŘ ǇǳǘǘƛƴƎ ōŀŎƪ ǘƻ ƭƛŦŜ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ Ƙŀǎ ōŜŜƴ ƛƴ ǘƘŜ ŀǊŜŀ ŦƻǊ ŀ ǘƘƻǳǎŀƴŘ ȅŜŀǊǎΦέ 
[Speaking about Islamic Finance in the Mediterranean] 
Dr. Alberto G. Brugnoni, President and Founding Member, Associazione per lo Sviluppo di Strumenti Alternativi e di 
Innovazione Finanziaria (ASSAIF)  
Panelist at the Islamic Finance Conference: A New Beginning 2010 
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Introduct ory Speech 
Opening address by Mr. Reuben M. Buttigieg, Chairperson at the Malta Institute of Management, 
Managing Director at Erremme Business Advisors and Co-Chair of the Islamic Finance Conference: A New 
Beginning 2010 
 
Honourable Minister Mr. Tonio Fenech, Your Excellencies, Distinguished Guests, Ladies and Gentlemen. 
 
Welcome to the fourth annual Islamic Finance Conference, organised by the Malta Institute of Management 
(MIM). 
 
Over the last four years, the MIM, in collaboration with the Malta Union of Bank Employees, has played a 
fundamental role in the efforts to create a constructive discussiƻƴ ƻƴ LǎƭŀƳƛŎ CƛƴŀƴŎŜ ŀƴŘ ƻƴ aŀƭǘŀΩǎ ǊƻƭŜ ŀǎ ŀ 
gateway to Europe and North Africa for this method of financing.  
 
We are pleased to note that, from a political perspective and in terms of effective transactions, there have been 
various positive developments over these years.  
 
¢ƘŜ aLaΩǎ ŎƻƴǘǊƛōǳǘƛƻƴ ƛƴŎƭǳŘŜ ƛǘǎ ǇǳōƭƛŎŀǘƛƻƴǎ ƻƴ LǎƭŀƳƛŎ CƛƴŀƴŎŜ ŀƴŘ ƛǘǎ ƛƴǾƻƭǾŜƳŜƴǘΣ ǘƘǊƻǳƎƘ ƳȅǎŜƭŦ ŀǎ /ƘŀƛǊΣ ƛƴ 
the formulation  of various position papers, among them that of the European Economic and Social Committee 
(EESC).  It was indeed an honour for MIM and for me personally to see the EESC fully endorsing this paper with 
only one person voting against.  
 
The aim of this conference is to provide yet another concrete contribution towards seeing Islamic Finance finding 
its proper place in the Maltese Economy.   
 
The presence amongst us of various leading Islamic Finance Scholars and representatives of Islamic Financial 
Institutions is in itself a strong indication of the stage we have reached so far.  
 
Today we shall also be seeing various new initiatives taking place, including the signing of a Memorandum of 
Understanding (MOU) to establish the World Islamic Finance Institute (WIFI), which will have its registered office in 
Malta.  Moreover, this evening we will be witnessing the presentation of the First Mediterranean Awards for 
Global Excellence in Islamic Finance under the Distinguished Patronage of His Excellency Dr. George Abela, 
President of Malta.  The road ahead is not without its challenges.   There still exists, for instance, some myths 
possibly originating from individuals operating in certain circles of authority, who perhaps have yet to understand 
well enough what Islamic Finance is really all about.  However, I feel confident that, with better knowledge and 
understanding, one would be able to move on to a better climate in this regard.   
 
I believe this conference has much to offer towards addressing properly certain myths.  Therefore, as the Co-Chair 
of this gathering, I would like to bring up briefly some of the myths that could further be discussed in our two-day 
meeting.  
 
Myth 1 ς The decision of countries whether to adopt Islamic Finance or not, is at the discretion of Financial 
Services Authorities (FSAs) ς incorrect.   For most European and North African Countries, this is a Political Decision 
and not an FSA decision.  Various International Monetary Fund (IMF) studies show that, following the 
implementation of Islamic Finance, trade relations with GCC Countries and with the Far East increased significantly.  
This was greatly recognised by our EU counterparts.   
 
Only last week, the conference of the Associazione Bancaria Italiana (ABI) was informed that the UK now has an 
expert on Islamic Finance on every trade mission it engages into with these countries.    
 
Last Friday, the Italian Vice-Minister for Economic Development, Adolfo Urso, announced that Italy is planning big 
strides as regards Islamic Finance.   
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Luxembourg, which as you may be aware, now hosts more than fifty per cent of the listed Islamic Funds and Sukuk 
in the world, has opened an office in Dubai specifically on Islamic Finance.    
 
These are just three examples of what other EU member states are doing.  The list is long.   
 
Malta registered its strong political commitment, as regards Islamic Finance, through various statements made by 
H.E. Dr. George Abela, President of Malta, the Hon Dr. Lawrence Gonzi, Prime Minister of Malta, and the Hon 
Tonio Fenech, Minister for Finance, the Economy and Investment.   
 
The Labour Party, which forms the other side of the main political spectrum, is backing such initiatives too.   
 
aŀƭǘŀΩǎ ƴŜȄǘ ǎǘŜǇΣ ƛƴ Ƴȅ ǾƛŜǿΣ ǎƘƻǳƭŘ ōŜ ǘƘŜ ǎŜǘǘƛƴƎ ǳǇ ƻŦ ŀƴ ŀŘŜǉǳŀǘŜ ǘŀǎƪ ŦƻǊŎŜ ǿƛǘƘ ǘƘŜ ŀƛƳ ƻŦ ŜƴǎǳǊƛƴƎ ǎǘǊƻƴƎŜǊ 
and swifter concrete action towards attracting more and more Islamic Finance activity.  Such a task force should 
include {ƘŀǊƛΩŀƘ experts, representatives of the Islamic community, local specialised lawyers, tax experts, 
diplomatic experts and representatives of the FSA.  
 
Islamic Finance is an integral part of our internationalisation process.  It may also be one of the solutions to 
maintain a good momentum of structural projects whilst adhering to our international obligations in terms of our 
Financial Deficit.   Indeed, the rules concerning such deficit render Islamic Finance a very attractive option with 
regard to financing national projects. 
 
Myth 2 ς Islamic Finance is only for Muslims ς incorrect.  Islamic Finance is for all of humanity and not only for 
Muslims.  Statistics referred to in the ABI conference show that seventy per cent of those making use of Islamic 
finance in Malaysia are non-Muslims.  Moreover, twenty per cent of HSBC Amanah clients are non-Muslims and 
sixteen per cent of Albaraka Banking Group clients are also non-Muslims.  Furthermore, various non-traditionally 
Muslim banks have opened Islamic Windows, amongst them Lloyds and Barclays.  These were also assisted by a 
friendly UK environment that now hosts five Islamic Banks and seventeen Islamic Windows.  
 
Myth 3- There does not seem to be enough interest to ensure a sufficient market for Islamic Finance in Malta ς 
incorrect.  The fact-finding visit of CIMB Islamic showed that many local entrepreneurs look positively to this type 
of finance.  So, apart from the benefits of having Malta acting as an Islamic Finance conduit for other countries 
through its advantageous legislative instruments, Malta also has its own domestic promising market for Islamic 
Finance.  If the same arguments had been put forward, then certain conventional banks would have never come to 
Malta. 
 
Myth 4 ς The EU directives do not allow Islamic Finance ς incorrect. By way of example, the United Kingdom, 
Germany and Luxembourg are all part of the EU and they all practice Islamic Finance.  
 
Myth 5 ς aŀƭǘŀΩǎ [ŜƎƛǎƭŀǘƛƻƴ ƛǎ ƴƻǘ {ƘŀǊƛΩŀƘ ŦǊiendly ς incorrect. As we will be able to see in the coming discussions 
and ς if I may - as one can see from 9ǊǊŜƳƳŜ .ǳǎƛƴŜǎǎ !ŘǾƛǎƻǊǎΩ ƳƻƴǘƘƭȅ ƴŜǿǎƭŜǘǘŜǊ ƻƴ LǎƭŀƳƛŎ CƛƴŀƴŎŜΣ aŀƭǘŀ ƛǎ 
the most ShariΩah friendly country in the EU and North Africa.  Suffice it to mention amongst others the PCC 
legislation, the Trust and Trustees Act, the Merchant Shipping Act, the Finance Leasing Rules, Funds, the aviation 
legislation, the investment banks regulations.  The minimal issue is vis-à-vis the Retail Banks.  
 
Myths remain myths.  The real issues lie elsewhere.  Three of them ς two of which are similar to certain 
circumstances that occurred in the UK, where they have been addressed in a very simple way - are the following: 
 
Certain tax matters which possibly do not require even legislative changes but a policy from the Commissioner of 
Inland Revenue. 
 
A minor (and I insist on the word minor) change in the Banking Act. 
 



Islamic Finance Conference: A New Beginning 2010  Conference Report 
 

7 
 

¢ƘŜ ΨaŀǊŎŜƭƭƻ [ƛǇǇƛ {ȅƴŘǊƻƳŜΣΩ or addressing new challenges with old methods:  As you are aware, in 2006 
Marcello Lippi led Italy to win the Football World Cup.  Following that success, Lippi winded up.  It so happened 
that the Italian national team then experienced various disastrous performances.  The Italian Football Federation 
(FIGC), believing that Lippi could solve the issues again for them, entrusted him with the 2010 mission.   
¦ƴŦƻǊǘǳƴŀǘŜƭȅΣ a[Ωǎ ŀǇǇǊƻŀŎƘ ǿŀǎ ƻƴŜ ƻŦ ǘƘŜ ǇŀǎǘΦ  IŜ ǿŀǎ ǳƴŀōƭŜ ǘƻ ƛŘŜƴǘƛŦȅΣ ƎǊŀǎǇ ŀƴŘ ŜǾŀƭǳŀǘŜ ǇǊƻǇŜǊƭȅ ǘƘŜ 
changes that had been taking place and the response required by the new challenges surrounding him.  As a result, 
Italy went to the World Cup finals, weak particularly on the striking front. Football enthusiasts know what the 
result was. In substance strategies that might have worked well in other areas of finance may not necessarily be 
winning strategies in Islamic Finance.   
  
I believe these three issues can be easily addressed without the need for drastic measures. We have already made 
big steps ahead.  We also have the potential to excel in this front through our legal instruments and through our 
surrounding markets.   
 
Quite a few transactions are already in the process of materialising through proposed funds and through SPVs and 
Trusts.  Now, through some minor changes, potentially accompanied by an active approach by FinanceMalta, we 
can accelerate the momentum.  FinanceMalta can possibly issue Guides based on existing legislation to assist IFIs.  
Meanwhile, our legislative instruments need better promotion.  Perhaps just like Luxembourg, we could even 
consider having a unit within FinanceMalta focusing on Islamic Finance.  Such a unit could help, among other 
things, to ensure that Malta provides the right response to certain specific queries and in being present in the 
appropriate fora. 
 
This approach is in line ǿƛǘƘ ǘƘŜ DƻǾŜǊƴƳŜƴǘ ƻŦ aŀƭǘŀΩǎ Ψ±ƛǎƛƻƴ нлмрΩ of growth in the financial services sector and 
of Malta becoming a centre of excellence in education.  It is also in line with other sections of this Vision, 
considering what IFIs usually invest in, for instance Green Technologies, Health and so on and so forth.  
 
Further and faster political commitment and implementation, including through the establishment of the 
aforementioned much advisable task force and through ensuring appropriate Memorandum of Understandings 
with the relevant countries, would surely be an investment in a right direction.   
 
WŜ ŀǊŜ ŘƻƛƴƎ ƻǳǊ ǇŀǊǘΦ  LƴŘŜŜŘΣ ǿŜ ōŜƭƛŜǾŜ ǘƻŘŀȅΩǎ ǎƛƎƴƛƴƎ ƻŦ ǘƘŜ ah¦ amounts to the first step towards having 
Malta being seen - as in the case of Bahrain - as a leader in Islamic Finance. Indeed Malta will be the Bahrain in the 
Mediterranean with:  

¶ A strong regulatory framework; 

¶ A cost effective structure; 

¶ An advantageous tax regime; and 

¶ A unique geo strategic position. 
 
I wish you all a productive and successful conference.  I also invite you to take the opportunity to seek identifying 
as many business opportunities as possible.  
 
Thank you. 
 
I now invite the Honourable Minister to address the conference. 
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4ÈÅ -ÉÎÉÓÔÅÒȭÓ !ÄÄÒÅÓÓ 

Address made by The Honourable Mr. Tonio Fenech, Minister of Finance, the Economy and Investment.  
  
Ladies and Gentlemen, 
  
May I start by congratulating the Malta Institute of Management for putting together such an excellent 
ǇǊƻƎǊŀƳƳŜ ŦƻǊ ǘƻŘŀȅΩǎ ŎƻƴŦŜǊŜƴŎŜ ŀƴŘ ŦƻǊ ŀǘǘǊŀŎǘƛƴƎ ǎǇŜŀƪŜǊǎ ƻŦ ǎǳŎh quality and experience. 
  
The theme of the programme - ά! bŜǿ .ŜƎƛƴƴƛƴƎέ - is a very appropriate one at this delicate stage in the cycle of 
the world economy.  Indeed, to be able to talk with confidence on such a subject calls for a sound platform - one 
that has withstood the test and that has come out of it with renewed focus and vigour. 
  
Stability and resilience have characterised the Maltese financial sector throughout the crisis. Despite the enormous 
challenges they have had to face, none of our firms have been severely impacted by the global financial crisis and 
the global recession.  Quite the contrary, the sector has continued to benefit from the momentum already 
established before the crisis and Malta continued to experience growth where many other counties experienced 
contraction.  
  
Our tried and tested methods of doing business coupled with our high standard of vigilance and robust regulatory 
framework have been key to keeping the Maltese financial system and the wider economy as a whole on a steady 
course. This is no mean feat, given the size of the country and the high degree of integration that exists with the 
global economy on a financial, commercial and investment level.  
  
There is, indeed, much to admire in a culture of restraint and sustainability that promotes ethical and responsible 
behaviour even in the cutthroat world of international finance. In this respect, the traditional values that have 
been carefully nurtured by the Maltese people over the ages would certainly have played a pivotal role in keeping 
the excesses to which the finance sector is intrinsically prone at bay. This, certainly, is one important parallel that 
may be drawn between the best in conventional finance and the Islamic approach to financial dealing, that 
respects balance and fairness above all else. 
  
Perhaps the strongest indicator of this is that, despite the turmoil that affected the international economic 
ŜƴǾƛǊƻƴƳŜƴǘΣ ǘƘŜ ŦƛƴŀƴŎƛŀƭ ǎŜŎǘƻǊΩǎ ŎƻƴǘǊƛōǳǘƛƻƴ ǘƻ ǘƘŜ aŀƭǘŜǎŜ D5t ƎǊŜǿ ōȅ ŀƴ ƛƳǇǊŜǎǎƛǾŜ нн҈ ŘǳǊƛƴƎ ƭŀǎǘ ȅŜar.  
But there is more to Malta than strength in the face of adversity. Our industry is fortunately able to tap into a 
highly competent workforce that embraces change and can quickly translate it into opportunity. 
  
Our ability to focus has enabled us to identify and develop products that are particularly suited to our make-up. 
Our success, it must be acknowledged, owes much to the fact that we have had to concentrate harder on areas 
where we can punch well above our weight. In this manner we have managed to overcome our smallness and to 
carve out markets that are relatively much larger when compared to our size. 
  
A case in point is the fund sector, where we set out to develop as an alternative fund domicile and gradually added 
layer upon layer of fund products and services that have turned Malta, into what recent surveys have confirmed to 
be, the best known Mediterranean fund domicile by far, according to the International Fund Investment. In the 
space of a few years, the country has become home to over 400 funds including 300 alternative investment funds 
as well as a significant number of UCITS funds.  
  
More recently the domicile has witnessed growth in fund administration and asset management while a 
breakthrough in the transfer agency and custody business is now imminently expected.  Underpinning this whole 
process is a gradually evolving legal and business infrastructure that has harnessed innovation and is using it to 
maximum effect, to the extent that today one out of every five funds seeking to domicile in the EU wants to do so 
in Malta. 
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It is in this spirit that, in recent years the country has been studying the Islamic Finance sector as potentially adding 
a new dimension to its successful business model. 
  
Industry research has already established that Islamic financial institutions are able to make use of various 
contracts in order to provide {ƘŀǊƛΩŀƘ-compliant instruments. These contracts are based on elements that in many 
ways are parallel to the contractual elements found in our legal system, either as comprised within traditional civil 
law institutes - such as sale, lease, mandate - or as used in practice in numerous transactions that may be freely 
structured in terms of Maltese law using legal tools and techniques such as reservation of ownership and deferred 
contract terms. 
  
These compatibilities clearly favour the assimilation of ShariΩah-compliant financial and investment arrangements 
into a Maltese legal framework and enable the Maltese financial industry to participate in this growth market.   
Islamic finance moreover would also find the flexibility and the rich legal heritage underpinning Maltese 
contractual law to be an excellent platform for innovation and the development of complex products. After all, the 
civil law system also forms the basis of the legal systems which exist in many countries embracing Islam. 
  
From a regulatory perspective, concrete steps have also been taken to facilitate Islamic finance activities in a local 
scenario.  
  
On balance, the direction taken has been that any changes to the legislative and regulatory framework that may be 
recommended should not make any radical change to the underlying legal concepts of banking, securities and 
other types of financial services. Rather these changes should endeavor to accommodate concepts and techniques 
normally used in Islamic finance, without changing the basic principles that underpin the local framework and 
financial practices developed over a great number of years.  
  
This ensures three things:  
  
First, that a level playing field is maintained between all forms of financial services, be they conventional or 
alternative in nature, which enables them to be regulated by a single regulatory regime that is common to both 
and that continues to embrace the whole spectrum of financial services.  
  
Secondly, it ensures that ς as has been done with the absorption of the trust concepts from common law ς any 
techniques that are imported from Islamic finance are well understood and put into practice by local practitioners 
with a more likely chance of success.  
  
Third, it ensures that the convergence found on the legal level is recognised at the regulatory level in a manner 
that permits Islamic finance products to be licensed and regulated in Malta.  This is an important issue. Because of 
the structure of certain products, which are particular to Islamic finance, their characterization under a 
conventional system like ours, might not always be the same as in the legal and regulatory system under which 
they originate. 
   
Consequently the applicant must ensure that the application is made for the correct licence scope according to the 
activity they wish to undertake. This is the case for example with the characterization of certain Islamic banking 
products as investment products under our system. 
  
The policy objective therefore remains one of having a streamlined framework that recognizes the characteristic 
financing techniques more frequently (though not exclusively) used in Islamic financing in a Maltese legal and 
regulatory setting. 
  
Iƴ ǘƘƛǎ ŎƻƴǘŜȄǘΣ ǘƘŜ aC{!Ωǎ DǳƛŘŀƴŎŜ bƻǘŜ ŦƻǊ {ƘŀǊƛΩŀƘ-Compliant Funds published earlier this year is an example of 
how Islamic finance products can be developed, authorized and marketed under an established regulatory 
framework. The Guidance Note sets out clearly the issues that {ƘŀǊƛΩŀƘ fund promoters should look at, in 
establishing their funds in Malta.  There will come a time when Malta is experiencing a quantum leap in the funds 
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business and provides asset managers specialised in {ƘŀǊƛΩŀƘ funds with a unique opportunity to tap the European 
market and, through it, the global market as well. 
  
As a regional distribution and customer servicing hub with full access to the European financial markets and a 
physical and cultural proximity to southern European, North African and Middle Eastern markets, there are few 
other centres in the area that are as so well placed for the purpose.  I invite you all to look more closely at these 
opportunities and work with us to take them to the vast market out there. 
  
Thank you for your attention and I wish you a fruitful conference today. 
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Commercial Ethics in Islam  
Presentation delivered by Professor Dr. Ahmed Akgündüz, Author ς Studies in Islamic Economics, Rector 

and President, Islamic University of Rotterdam. 

Prof. Dr. Akgündüz began his presentation by explaining the current economic situation and the remedy for 
economic backwardness, particularly in Muslim countries. World economies are connected today due to 
globalization and this has made the world like a village, in which we must all live in peace and harmony. This 
envisages us to mutual understanding and respect for differences. Otherwise, nobody can reach happiness and 
welfare.  
 
In his presentation, Prof. Dr. Akgündüz said that it is unfortunate that there are a lot of misunderstandings and 
misconceptions at two sides. We need to eradicate all prejudice and that depends on knowledge. Muslims believe 
that the Islamic system is progressive and posits an ethical and socially just manner of wealth distribution and 
creation. Economic backwardness of some developing countries with a mainly Islamic population does not justify 
painting the whole Islamic World with a negative brush. 
 
Many Muslim countries are very successful today and the gap (between rich and poor) is narrowing. Some Muslim 
countries see their economic failures, as attributable to the Western economic systems that were set up in those 
countries.  
 
The Islamic approach reconciles moral and religious values with economic advancement. Given the growth in 
Islamic economies and countries ς a developed interplay with the West and interaction would stimulate economic 
discourse globally. Islamic approach establishes that spiritual advancement is the first priority όάAllah (swt) does 
not change the condition of a people until they change their own ƛƴƴŜǊ ǎŜƭǾŜǎέύΦ LǎƭŀƳ ŎǊŜŀǘŜǎΣ ŀǘ ƛǘǎ ŎƻǊŜΣ 
subordination of the individual to the requirements of !ƭƭŀƘΩǎ όǎǿǘύ will and the group and community. 
 
Prof. Dr. Akgündüz went on to say that Islam sets moral and ethical developmental goals, uses the past as a guide 
to the future, and subordinates the individual to the requirements of the group and community.  
 
This led Prof. Dr. Akgündüz to ask the question: How can economic problems and social upheavals be solved? 
Islamic philosophy holds the root cause of the great social upheavals that have been suffered, particularly in this 
century, in two phrases. hƴŜ ƛǎΥ ά{ƻ ƭƻƴƎ ŀǎ LΩƳ ŦǳƭƭΣ ǿƘŀǘ ƛǎ ƛǘ ǘƻ ƳŜ ƛŦ ƻǘƘŜǊǎ ŘƛŜ ƻŦ ƘǳƴƎŜǊΚέ !ƴŘ ǘƘŜ ƻǘƘŜǊ ƛǎΥ άYou 
struggle and labour so that I can live in ease and ŎƻƳŦƻǊǘΦέ 
 
tƻǾŜǊǘȅ ƛǎ ǘƻ ōŜ ŀƭƭŜǾƛŀǘŜŘ ǘƘǊƻǳƎƘ ŀǇǇƭȅƛƴƎ ǘƘŜ vǳǊΩŀƴƛŎ injunction of almsgiving, social assistance and mutual help 
(vujub-u zakat) and commercial conduct, to bear in mind the prohibition against earning without working, e.g., 
usury and interest (hurmet-iRibâ). Zakat creates wealth distribution that helps in limit class conflicts and social 
disorder. 
 
An Islamic society must connect the rich and the poor and not allow the creation of unbridgeable gulfs to develop 
between the various classes. 
 
Prof. Dr. Akgündüz identified and explained the Islamic commercial ethics below. 
 
Equilibrium Islamic ethics require justness in business conduct. For example, Allah (swt) admonishes 

aǳǎƭƛƳ ōǳǎƛƴŜǎǎƳŜƴ ǘƻΣ ŀǎ ŦƻǳƴŘ ƛƴ ǘƘŜ Iƻƭȅ vǳǊΩŀƴ, ΨŀƴŘ Ǝive full measure whenever you 
ƳŜŀǎǳǊŜΣ ŀƴŘ ǿŜƛƎƘ ǿƛǘƘ ŀ ōŀƭŀƴŎŜ ǘƘŀǘ ƛǎ ǘǊǳŜΦΩ 

Free Will Men are urged to hold fast to their covenants [and contracts], "O you who have attained to 
ŦŀƛǘƘΗ .Ŝ ǘǊǳŜ ǘƻ ȅƻǳǊ ŎƻǾŜƴŀƴǘǎ ώŀƴŘ ŎƻƴǘǊŀŎǘǎϐΗέ 

Frugality Allah (swt) created the human body like a well ordered city. The sense of the factory of the 
stomach and a doorkeeper of the stable of the belly, and the nerves and blood vessels like 
telephone and telegraph wires; through taste forbidden or harmful food is rejected. The 
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measure of thanks is contentment, frugality, and being satisfied. If you want possessions, 
contentment is sufficient. Yes, one who is content is frugal; and one who is frugal, finds the 
blessing of plenty. 

Frugality and 
Stinginess 

Prof. Akgündüz explained how there are big differences between the two. Frugality means 
ŎƻƴǎƛŘŜǊŀǘƛƻƴ ŦƻǊ !ƭƭŀƘΩǎ όǎǿǘύ ƭŀǿΣ ŜƴǾƛǊƻƴƳŜƴǘ ŀƴŘ ǇŜƻǇƭŜ ŀƴŘ ǳǎƛƴƎ Ƨǳǎǘ ǿƘŀǘ ǘƘŜȅ ƴŜŜŘΦ 
Stinginess is hoarding more than they need. 

Excess and 
Wastefulness 

Excess and wastefulness lead to greed, and greed has three consequences: 
1. Greed rules people and drives them beyond reason at expense of all others. 
2. Disappointment and loss: The greedy person drives away what he wishes for, is found 

disagreeable, and is deprived of assistance and help. ¢Ƙƛǎ ŎƻƴŦƛǊƳǎ ǘƘŜ ǎŀȅƛƴƎΥ ά¢ƘŜ 
ƎǊŜŜŘȅ ǇŜǊǎƻƴ ƛǎ ǳƴǎǳŎŎŜǎǎŦǳƭ ŀƴŘ ǎǳŦŦŜǊǎ ƭƻǎǎΦέ 

3. Greed destroys sincerity and damages actions in regard to the Hereafter. And someone 
who does not consider the regard of others cannot have complete sincerity. This 
consequence is extremely important and worth noticing. 

Responsibility Muslims cannot blame unethical actions on the pressures of business or on the fact that 
everyone else is behaving unethically. He bears the ultimate responsibility for his own 
actions. According to Allah (swt); ά[On the Day of Judgment,] every human being will be held 
in pledge for whatever [evil] he has wrought - save only those that have attained to 
ǊƛƎƘǘŜƻǳǎƴŜǎǎΦέ 

Benevolence Benevolence (ihsan) or kindness to others is defined as "an act that benefits persons other 
than those from whom the act proceeds without any obligation. Kindness is encouraged in 
Islam. The Prophet (pbuh) is reported to have said: "The inmates of Paradise are three types: 
(1) one who wields authority and is just and fair; (2) one who is truthful and has been 
endowed with power to do good deeds; and (3) the person who is merciful and kind-hearted 
toward his relative and to every pious Muslim, and who does not stretch out his hand in spite 
of having a large family to supportΦέ 

Halal and Haram 
Business 
Practices 

Haram correlates with business areas that are themselves haram and hence unethical, and 
halal with business areas that are themselves halal and ethical. Halal is that which Allah (swt) 
and the Prophet Muhammad (pbuh) have allowed to be done in a lawful manner. Haram is 
that which Allah (swt) and the Prophet (pbuh) have completely and specifically forbidden. 

 
In conclusion, Prof. Dr. Akgündüz showed what Islam asks of businessmen. These are:  

¶ To be honest and truthful; 

¶ To keep their word; 

¶ To Love Allah (swt) more than their trade or business; 

¶ To deal with non-Muslims as dealing with Muslims;  

¶ To be humble in how they conduct their life; 

¶ To use mutual consultation in their affairs; 

¶ To not deal with interest transactions; 

¶ To not deal in fraud; 

¶ To not bribe; and  

¶ To deal justly. 

Prof. Akgündüz said that material development is not enough; human beings need spiritual development too. 
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Ȱ)ÓÌÁÍÉÃ &ÉÎÁÎÃÅ ÁÔ ÉÔÓ #ÏÒÅȡ 0ÈÉÌÏÓÏÐÈÙȟ 0ÒÉÎÃÉÐÌÅÓ ÁÎÄ 0ÒÁÃÔÉÃÅȱ 
Presentation delivered by Mr. Oliver  Agha, Managing Partner, Agha & Co; Co-Founder, Agha & Shamsi; 

Co-Chair, Islamic Finance Conference: A New Beginning 2010 

The Concept of Free Will 
Mr. Agha began his presentation by narrating the myth of Sisyphus, which he related to Islam and the concept of 
ŦǊŜŜ ǿƛƭƭΦ IŜ ŜȄǇƭŀƛƴŜŘ Ƙƻǿ ƳŀƴΩǎ divine gift, as well as his greatest trial, is the exercise of free will; i.e. ƳŀƴΩǎ 
unique ability to choose to do what he wants. The Holy Quran warns us as to the dangers of free will: άLƴŘŜŜŘ ǿŜ 
presented the trust to the heavens and the earth, and the mountains, but they refused to bear it and were 
apprehensive of it; but man undertook it. Indeed he is most unfair and senselessέ ό!ƭƛ vǳƭƛ vŀǊŀΩƛ ооΥтнύΦ 
 
From an Islamic perspective, free will has been given to man as his strictest test, and to become a true Muslim, 
man must forego his free will. When Muslims understand that they must constrain their behavior and relinquish 
their ability to choose to do otherwise, they will truly have submitted their free will to Allah (swt). The crucial 
elements are submission and acceptance.  
 
A lawyer by profession, Mr. Agha then explained what Islam means to him in legal terms: Islam can be viewed as a 
spiritual contract. He described the Holy Quran as a message sent to those who agree to give up their free will in 
exchange for a set of guidelines. Since our actions in this life have eternal repercussions, Muslims can live a blessed 
life free from fear and grief by adhering to those guidelines. 
 
In the context of Islamic Finance, people must similarly check their free will so as not to act without concern for 
others; otherwise, people would negatively affect those around them by engaging in non-spiritual transactions, 
ǘƘŜǊŜōȅ ŜŀǘƛƴƎ ƛƴǘƻ ǘƘŀǘ ǇŜǊǎƻƴΩǎ ǎǇƛǊƛǘǳŀƭ ōŀǎƛǎ ƻŦ justice or noor (light).  
 

The Just Society Concept 
aǊΦ !ƎƘŀ ŘŜǎŎǊƛōŜŘ {ŀƛŘ bǳǊǎƞΩǎ concept of a just society: profit must not come ŀǘ ǎƻƳŜƻƴŜ ŜƭǎŜΩǎ ŜȄǇŜƴǎŜΣ ōǳǘ 
rather it should be made in a way that is synergistic and for mutual benefit.  
 
Mr. Agha then went on to explain a fable to illustrate this point.  In the story, a father gave one sack of gold to each 
of his three sons and went away for a few months. On his return, the father asked his sons how they used the gold 
he gave them.  The eldest son had invested the gold and made twice what he was given, and the father rewarded 
him with another sack of gold. The middle son invested the sack of gold and lost everything; his father gave him 
another sack of gold for trying to invest the first one. The youngest son, expecting his father to be most pleased 
with him, had buried the sack of gold in the ground. The father was disappointed with him because the youngest 
son had done nothing with the gift he had been given. 
 
Mr. Agha related this fable to the following verse of the Holy Quran: άthose believers who stay at home, apart from 
ǘƘƻǎŜ ǿƛǘƘ ƛƴŎŀǇŀŎƛǘȅΣ ŀǊŜ ƴƻǘ Ŝǉǳŀƭ ǘƻ ǘƘƻǎŜ ǿƘƻ ŎƻƳƳƛǘ ǘƘŜƳǎŜƭǾŜǎ ŀƴŘ ǘƘŜƛǊ ǇƻǎǎŜǎǎƛƻƴǎ ǘƻ ǎǘǊƛǾƛƴƎ ƛƴ DƻŘΩǎ 
ǿŀȅΦ DƻŘ Ƙŀǎ ǊŀƛǎŜŘ ǎǳŎƘ ǇŜƻǇƭŜ ǘƻ ŀ Ǌŀƴƪ ŀōƻǾŜ ǘƘƻǎŜ ǿƘƻ ǎǘŀȅ ŀǘ ƘƻƳŜέ (Abdel Haleem 4:95).   
 
5ŜƭǾƛƴƎ ƛƴǘƻ ǿƘŀǘ ƛǘ ƳŜŀƴǎ ǘƻ ǿŀǎǘŜ ƻƴŜΩǎ ƭƛŦŜ ŦǊƻƳ ŀƴ LǎƭŀƳƛŎ ǇŜǊǎǇŜŎǘƛǾŜΣ aǊΦ !ƎƘŀ ǇǊƻǾƛŘŜŘ ǘƘŜ ŜȄŀƳǇƭŜ ƻŦ ŀ 
trust fund baby whose father has left him $100 million. He spends his time sitting in his Park Avenue apartment 
and going to the country club, doing nothing with his life. Such is a poignant example of a waste of life. The idea is 
to give back to society and to engage society with what a person has; be it money, time, or whatever else. Such 
righteous deeds will echo in the Hereafter.   
 

Usury 
Mr. Agha expounded on usury in Islamic Finance and the world economic crisis, particularly the issues of selling 
leverage and debt without any clear link to the underlying asset. He explained that usury is more of a Judeo-
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Christian-Islamic finance term, as the condemnation of usury is found in the Torah and Bible, as well as the Holy 
Quran.   
 
From an Islamic perspective, money deposited into a bank that produces a guaranteed return, irrespective of how 
that bank does, is problematic, because such a reliance on guaranteed money ς with no concern as to its origin - is 
also a form of shirk and therefore akin to idolatry. Self-generation occurs when man starts moving into the divine 
domain by relying on his own wealth for sustenance, with no ǊŜƎŀǊŘ ŦƻǊ DƻŘΩǎ ǿƛƭƭ. Such an approach is very 
dangerous, as it invariably leads to interest upon interest, a compounded sin similar to idolatry. This is not the 
Islamic notion of wealth.  
 
There are numerous other sources condemning usury, including the Old and New Testaments and the writings of 
Aristotle and St. Thomas Aquinas. In Luke (6:34-35), for example, Prophet Jesus (as) taught "Love your enemies, 
and do good and lend, hoping for nothing again." 
 
In summation, Mr. Agha proffered that Islamic Finance is about genuine compliance with the principles of {ƘŀǊƛΩŀƘ. 
If a transaction is not {ƘŀǊƛΩŀƘ-compliant, Mr. Agha contends that it is better that the people engaged in the 
ǘǊŀƴǎŀŎǘƛƻƴ ŀŘƳƛǘ ǘƘŀǘ ƛǘ ƛǎ ƴƻǘ {ƘŀǊƛΩŀƘ-compliant. If, however, a transaction ƛǎ ƛƴŘŜŜŘ {ƘŀǊƛΩŀƘ-compliant, it must 
reflect its true nature.  
 
Note: In a subsequent panel, Professor Azeemuddin Subhani added that usury is not prohibited because of 
exploitation, but because of self-generation, an act which leads to self-sustenance.  
 

The Prohibition on Gharar, Maisir, and Haram transactions 
Gharar, uncertain transactions, are impermissible in Islam. Mr. Agha used the example of selling an unborn calf as 
an uncertain transaction. Since it is impossible to know whether the cow will conceive in the first place, the buyer 
cannot be sure that the transaction will be completed.  
 
Maisir are speculative transactions, which are those involving any kind of enrichment without labour. It should be 
remembered that, from an Islamic perspective, doing nothing is impermissible. Therefore, unjust enrichment is 
also impermissible.  
 
Any transactions which involve activities which are haram (e.g. drinking alcohol, eating pork, gambling, gaming, 
etc.) are impermissible. In addition to being subject to this list of prohibited commodities and actions, each Islamic 
CƛƴŀƴŎŜ ǘǊŀƴǎŀŎǘƛƻƴ ƛǎ ǎǳōƧŜŎǘ ǘƻ ŀ ƭŀȅŜǊ ƻŦ ŎƻǊǇƻǊŀǘŜ ƎƻǾŜǊƴŀƴŎŜ ƳŜŀǎǳǊŜǎ ŜƳǇƭƻȅŜŘ ōȅ ǘƘŜ {ƘŀǊƛΩŀƘ .ƻŀǊŘΦ ¢Ƙƛǎ 
assures that ŀ ǇŜǊǎƻƴΩǎ ǘǊŀƴǎŀŎǘƛƻƴǎ ǿƛƭƭ ōŜ ǇŜǊƳƛǎǎƛōƭŜ ŦǊƻƳ ŀƴ LǎƭŀƳƛŎ ǇŜǊǎǇŜŎǘƛǾŜΦ 
 

Sources of Islamic Law 
Mr. Agha identified four main sources of Islamic Law: 

1. The Holy Quran; 
2. The Hadith; 
3. LƧƳŀΩŀ; and 
4. Qiyas. 

 
Other sources include equity and public policy, deduction, and the rule of extension.  
 
Mr. Agha explained that the Quran is the definitive source of ShariΩah law, which governs and regulates Islamic 
society. No other knowledge source compares to it; it is paramount and sacrosanct. The Quran is the source of all 
sources, and the validity of other sources is derived from it. The first such source is the Hadith, the sayings and 
traditions of the Prophet (pbuh). The Quran is the only source which is valid in and of itself; therefore, if the Quran 
deems a saying of the Prophet (pbuh) to be authentic, then (and only then) it becomes binding.  
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Another source of Islamic law is ƛƧƳŀΩŀ, which is the consensus among ShariΩah scholars on an issue affecting the 
entire ummah. At this point, Mr. Agha bridged his presentation with a panel discussing AAOIFI standards and 
ƛƧƳŀΩŀ. He explained that the AAOIFI body has a great board of scholars, many of whom are world leaders in 
ShariΩah-compliant structures, having sat together and compiled a multitude of rules and regulations that define 
the conduct that governs Islamic Finance transactions. Mr. Agha continued by stating his position on AAOIFI 
standards; regardless of whether he agrees with them, what is most essential is that there is ƛƧƳŀΩŀ amongst the 
Scholars.  
 
During a subsequent panel, Sheikh Esam Ishaq explained that the Quran is held by Muslims to be - literally - the 
speech of God. Muslims believe that God spoke the words of the Quran, and they were conveyed to Muslims 
through the Prophet (pbuh). He added that ƛƧƳŀΩŀ is the authority and binding quality derived from the consensus 
of the scholars regarding issues facing the ummah. 
 
IslaƳ ƛǎ ŀ ǘƘƛƴƪƛƴƎ ƳŀƴΩǎ ǊŜƭƛƎƛƻƴΦ ¢ƘŜǊŜŦƻǊŜΣ ƛt suffices to say that Qiyas, analogy, is another very important part of 
Islamic law. The Quran encourages Muslims to think rationally, and analogy has been used in Islam and Islamic 
jurisprudence to move from one decision to another, and to apply rational precepts to formulate a paradigm to 
apply the rules. 
 
Mr. Agha added that other sources of Islamic law include equity, public policy, deduction, and the rule of 
extension, each of which has had an important influence on the development of Islamic thinking. Many of the 
older customs and laws that existed before the introduction of ShariΩah law have survived, to the extent that they 
were not in direct contravention. 
 
The general rule in Islamic Finance is that anything which is not expressly prohibited is permissible. Islam was sent 
down to us as a guide and a mercy to humans; it was not intended to be a burden that negates what we seek to 
do. The prohibitions serve as pitfalls which must be avoided.  
 

Loans 
Loans are permissible in Islam, so long as they do not bear interest. In Islamic Finance, loans work for the purpose 
of gaining spiritual benefit. Therefore, if someone takes out a loan and has trouble paying it back, the loan should 
be forgiven altogether.  
 

Islamic Finance Structures 
¶ Musharakah is a partnership in which partners have equal shares and profits. Each partner is liable for the 

full share of the assets because of the general partnership. 

¶ Mudarabah is a limited partnership in which one party finances the partnership and the other performs 
services for it. It is a partnership in profit, not liability.  

¶ Deferred Payment Sale is a sale of goods, in which the buyer receives present title, use, and possession of 
the goods and agrees to make the payment for the goods to the seller at a later date.  

¶ Ijarah is an Islamic lease in which an acquirer purchases an asset which it leases over a defined term; 
ijarah is the underpinning of all Islamic financing, and it is an asset-based financing method which is a 
unique construct of Islamic Finance. 

¶ Project Finance involves the project financier obtaining ownership of an asset or assets, which it then 
leases to a company that engages in the project. This type of investment is also an asset-based 
contribution, and the financier receives a return from the project asset(s). Project financing may also 
include a diminishing musharakah in which ownership interests increase and decrease (as appropriate) as 
the project progresses. The overall risk profile of Islamic project financing is different than conventional 
financing; Islamic financiers carry most of the risk, since, as Mr. Agha discussed earlier, such an 
arrangement contributes most to society.  

¶ Sukuk are certificates that represent the debt of the issuer. Mr. Agha noted that calling sukuk άIslamic 
bondsέ ƛǎ ŀƴ ƻȄȅƳƻǊƻƴΣ ōŜŎŀǳǎŜ {ƘŀǊƛΩah law prohibits interest-bearing returns, such as bonds. Sukuk 
provide an equity return, and they must be backed by assets and cannot represent pure receivables. 
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¶ Trading of debt is not allowed in ShariΩah law. For example, if A owes B $100, and B owes C $100, neither 
of those debts can be traded. However, there is one exception to this rule: in the example above, B can 
assign the $100 owed (from A) directly to C because the total debt owed in society is being reduced by 
that unilateral assignment.  

¶ Takaful is a ShariΩah-compliant insurance scheme in which a number of people enter into a common 
insurance pool in order to share responsibility and mutual obligation to safeguard its participants against 
defined risk. aǊΦ !ƎƘŀ ŘŜǎŎǊƛōŜŘ ǘƘƛǎ ŦƻǊƳ ƻŦ ƛƴǾŜǎǘƳŜƴǘ ŀǎ άŀ ǎƭŜŜǇƛƴƎ ƎƛŀƴǘΣέ ŀǎ ƛǘ Ƙŀǎ ȅŜǘ ǘƻ ōŜ Ŧǳƭƭȅ 
developed.  

¶ Islamic Investment Funds are still being developed, but it is paramount to ensure that any such funds 
avoid prohibited areas and structures.  

 

Some notable developments in the industry 
Mr. Agha concluded his presentation by noting some recent developments in the Islamic Finance industry: 

¶ The Organisation of the Islamic Conference has suggested that the reverse tawarruq is impermissible. 

¶ AAOIFI has issued an internal directive that it is going to begin reviewing regional fatwas (rulings by 
various Islamic scholars) to confirm that they are in fact in compliance with Shariah law. 

 
Mr. Agha concluded by saying that, as Islamic Finance develops, we will see a genuine progression in both form 
ŀƴŘ ǎǳōǎǘŀƴŎŜ ǘƻǿŀǊŘǎ ŀ ŘŜŦƛƴŜŘ ǎǘǊǳŎǘǳǊŜΤ ǘƘŜ Řŀȅǎ ƻŦ ǎŎǊŀǘŎƘƛƴƎ ƻǳǘ ǘƘŜ ǿƻǊŘ άƛƴǘŜǊŜǎǘέ ŀƴŘ ǊŜǇƭŀŎƛƴƎ ƛǘ ǿƛǘƘ 
άǇǊƻŦƛǘέ ŀǊŜ ŦŀǊ ƎƻƴŜΦ !ǎ ǘƘŜ ǊŜƎǳƭŀǘƻǊȅ ŦǊŀƳŜǿorks related to Islamic Finance develop, there will be more 
transparency and stronger corporate governance standards. 
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4ÈÅ )ÍÐÏÒÔÁÎÃÅ ÏÆ !!/)&) 3ÔÁÎÄÁÒÄÓ ÁÓ 2ÅÆÌÅÃÔÉÎÇ )ÊÍÁȭÁ ɉ#ÏÎÓÅÎÓÕÓɊȡ 

Ȱ#ÁÎ ÔÈÅÒÅ ÂÅ Á -ÁÔÅÒÉÁÌ $ÅÖÉÁÔÉÏÎ ÆÒÏÍ ÔÈÅÓÅ ÉÎ &ÕÔÕÒÅ 3ÔÒÕÃÔÕÒÅÓȩȱ 
This panel discussion was moderated by Mr. Oliver Agha. The panel included Sheikh Esam Ishaq, 
{ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊ ŀƴŘ aŜƳōŜǊ ƻŦ ǘƘŜ !ŎŎƻǳƴǘƛƴƎ ŀƴŘ DƻǾŜǊƴŀƴŎŜ {ǘŀƴŘŀǊŘǎ /ƻƳƳƛǘǘŜŜ ƻŦ !!hLCLΤ 
Professor Mahmood Faruqui, Senior Advisor of the Bank of London and the Middle East; Professor Dr. 
Ahmed Akgündüz; Dr. Azeemuddin SubhaniΣ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊ ŀƴŘ tǊƻŦŜǎǎƻǊΤ ŀƴŘ Mr. Murat Hasan 
Ünal, Founder and Board member of Funds@Work AG.  

 
AAOIFI is the Accounting and Auditing Organisation for Islamic Financial Institutions. It is an international, 
autonomous, non-profit corporate body that prepares accounting, auditing, governance, ethics and ShariΩah 
standards for Islamic financial institutions. 
 
Sheikh Esam Ishaq, following an explanation of the sources of Islamic law, said that according to each and every 
member of the {ƘŀǊƛΩŀƘ Board at AAOIFI, the standards do not constitute ƛƧƳŀΩŀ. There have been no claims by 
AAOIFI that the standards are binding upon the ummah, from which it cannot deviate. 
 
Sheikh Esam explained that the standards can be considered to be units of measuring ShariΩah compliance. Sheikh 
Esam went on to say that as an internationally-recognised standard setter, AAOIFI may come across disputes and 
disagreement. Despite this, it would still be recognised as an authority to set standards measuring the validity of a 
certain matter. This is, Sheikh Esam explained, what AAOIFI is doing. It is setting properly defined units to measure 
compliance with certain Islamic financial products in the market. 
 
Professor Faruqui explained that the AAOIFI standards are not mathematical constructs, but rather they reflect 
principles, extracted from the axioms of Islamic jurisprudence. Therefore, there is scope for flexibility and 
interpretation.  
 
Prof. Akgündüz explaiƴŜŘ Ƙƻǿ ŘŜŎƛǎƛƻƴǎ ƳŀŘŜ ōȅ ŀƴ ƻǊƎŀƴƛǎŀǘƛƻƴ ƭƛƪŜ !!hLCL Ŏŀƴƴƻǘ ŎƻƴǎǘƛǘǳǘŜ ŀƴ ƛƧƳŀΩŀ, though it 
could be said that these decisions could be included in a second kind of ƛƧƳŀΩŀ, a semi-ƛƧƳŀΩŀ. These decisions 
cannot bind all Muslims, but they may be the source of authority on Islamic commerce. He went on to say that the 
AAOIFI standards should be accepted respectfully. He substantiated this by saying that the Prophet (pbuh) said 
that the ummah does not agree on wrong things. Hence, the standards which are agreed upon by the AAOIFI 
Committees should be respected.  
 

What is LƧƳŀΩŀ?  
LƧƳŀΩŀ means consensus, and consensus relates to agreement by Muslim jurists on a specific issue affecting the 
ummah. Not everyone who is qualified can be a Muslim jurist. The strongest form of ƛƧƳŀΩŀ is when all opinions are 
identical and therefore conclusively binding. The decisions formed by consensus are binding on all individual 
Muslims; i.e. the ummah is in agreement.  
 
There are two kinds of ƛƧƳŀΩŀ, the first being the ƛƧƳŀΩŀ-ShaǊƛΩŀƘ, which is an explicit agreement between Muslim 
jurists and scholars. This kind is binding without any doubt. The second kind of ƛƧƳŀΩŀ is passive ƛƧƳŀΩŀ known as 
ƛƧƳŀΩŀ-sukuti on which there has not been an explicit agreement and there may be some conflicts amongst 
scholars.  

 
Passive ƛƧƳŀΩŀ 
Assume that the scholarly rulings pertaining to a certain situation are A, B, C or D; that is, some scholars have said 
A, others B, others C and others D, and this situation remains for a large number of years. Generations later, it is 
not right to say that the correct opinion was E.  That cannot be done because, by definition and by necessity, 
{ƘŀǊƛΩŀƘ ǘŜƭƭǎ ǳǎ ǘƘŀǘ ǘƘŜ vǳǊŀƴ ǘŜƭƭǎ ǳǎ ǘƘŀǘ ǘƘŜ ummah as a whole will always have the right opinion amongst 
them. So if ǘƘŜ ŎƻƳƳǳƴƛǘȅ ƻŦ ǎŎƘƻƭŀǊǎ ƘŀŘ ΨȄΩ ƴǳƳōŜǊ ƻŦ ƻǇƛƴƛƻƴǎ ŦƻǊ ŀ ƴǳƳōŜǊ ƻŦ ȅŜŀǊǎΣ ŀƴŘ ƎŜƴŜǊŀǘƛƻƴǎ ƭŀǘŜǊ ŀ 
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person says that the right opinion was one which is found outside that body of opinions, then that means that the 
person is incorrectly saying that the community was unanimously in error.  
 
On a side note Sheikh Esam said that, at AAOIFI, most of the standards themselves are arrived at by majority vote, 
and very few standards have been arrived at by consensus. Sheikh Esam also affirmed that there is an element of 
principled points with the AAOIFI standards, which definitely reflect consensus. 
 
Returning to passive ƛƧƳŀΩŀ, Sheikh Esam said that in the market in Muslim countries, where Islamic law has been 
paramount, most traders willingly agree to abide by ShaǊƛΩŀƘ ƭŀǿΦ ¢ƘŜǊŜ ƛǎ ǇŀǎǎƛǾŜ ƛƧƳŀΩŀ in the sense that Muslim 
traders know exactly what they should absolutely avoid. In all circumstances they should not violate passive ƛƧƳŀΩŀ, 
and because there are a number of opinions, Muslims should by all means abide by any one of them. However, 
they cannot create a new opinion that has goes against the practices of Muslim merchants, traders, and financiers 
throughout history. 
 

AAOIFI and Transparency 
Professor Faruqui said that the importance of AAOIFI standards will be greater and acceptability will be wider if 
there are certain reviews. For instance, there should be greater transparency and disclosure in words and in the 
spirit in arriving at the final decision (e.g. accessibility of evidence of the internal protocols and procedures to the 
extent that they were implemented).  This will also show that opinions are independent, objective, and integral.  
 
The majority opinion must not only be a decision, but also a reasoned articulation of arguments as to why the 
particular scholar comes to that view. Likewise, the minority opinion that is rejected should also have reasoned 
arguments, and it is this reasoned argument in a healthy debate which will evolve over the years.  
 
Professor Faruqui went on to say that there is a perception, which he said could be a wrong perception, that there 
Ƴŀȅ ōŜ ŀ ōŜƴƛƎƴ ǇŀǘǊƛŀǊŎƘŀƭ ŎǳƭǘǳǊŜ ƛƴ ǎƻƳŜ {ƘŀǊƛΩŀƘ .ƻŀǊŘǎΣ ƛƴŎƭǳŘƛƴƎ !!hLCL .ƻŀǊŘǎΦ 
 

AAOIFI Selling the Standards 
This question on why the standards were being sold was asked by a member of the audience, and it was suggested 
that the wrong message is being sent, because the Standards are being sent. AAOIFI was also described as a closed 
shop.  
 
Mr. Agha stepped in to answer as an AAOIFI board member. AAOIFI is an organisation that has been formed 
through the Articles of Association of various institutions. It is an organisation that needs to compile standards and 
fund the compilation of the standards, and it must have revenues coming in that allow it to do these activities.  
 
AAOIFI has created numerous benefits for the market, including compiling and publishing the standards, and this 
carries costs which have to be paid. Mr. Agha said that presently AAOIFI cannot distribute the standards for free. 
IƻǿŜǾŜǊΣ ƛǘ ƛǎ !!hLCLΩǎ ƘƻǇŜ ǘƘŀǘ ƻƴŜ Řŀȅ ǘƘŜȅ will be. Sheikh Esam added that selling the standards is just for 
financial need. He also said that whenever there are remaining copies, these are given free of charge to schools, 
colleges, universities, etc. 
 

{ƘŀǊƛΩŀƘ Scholars and Corporate Governance 
MrΦ «ƴŀƭ ǎŀƛŘ ǘƘŀǘ {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊǎ ŀǊŜ ǘƘŜ Ǌŀƛǎƻƴ ŘΩŜǘǊŜ of the overall systems of standard-setters like AAOIFI and 
ǘƘŜ LǎƭŀƳƛŎ CƛƴŀƴŎƛŀƭ {ŜǊǾƛŎŜǎ .ƻŀǊŘ όLC{.ύ ƛƴ aŀƭŀȅǎƛŀΦ ! {ƘŀǊƛΩŀƘ-compliant product requires the approval of a 
{ƘŀǊƛΩŀƘ ōƻŀǊŘΣ ǿƘŜǘƘŜǊ ƛƴǘernal or external. Mr. Ünal explained how the despite there being a number of scholars 
in the world, the major decision-making processes are still within the hands of the few. Mr. Ünal said he was not 
looking at this from a negative point of view, but rather as to how this shows that Islamic Finance has yet to grow.  
 
In corporate governance, Mr. Ünal explained, there is always the question asked of who is governing and who is 
ōŜƛƴƎ ƎƻǾŜǊƴŜŘΦ {ƻƳŜ {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊǎ ŀǊŜ ŘƻƛƴƎ ōƻǘƘΤ ƛΦŜΦ ǘƘŜȅ ŀǊŜ ǎƛǘǘƛƴƎ ƻƴ ǘhe boards of standard-setters and 
are also sitting on the boards of the IFIs which are governed by those standards. 
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/ÐÐÏÒÔÕÎÉÔÉÅÓ ÉÎ ÔÈÅ '##ȡ Ȱ)Ó )ÓÌÁÍÉÃ &ÉÎÁÎÃÅ ÔÈÅ +ÅÙ ÔÏ /ÐÅÎ ÔÈÅ $ÏÏÒ ÔÏ 

ÓÕÃÈ /ÐÐÏÒÔÕÎÉÔÉÅÓȩ )Ó 3ÈÁÒÉȭÁÈ-Compliant Ijarah  Financing the Sleeping 

'ÉÁÎÔ ÉÎ 3ÁÕÄÉ !ÒÁÂÉÁȩȱ 
Mr. Oliver Agha acted as moderator during this panel discussion. The panel was made up of Mr. Tariq 

Kazim of Al Baraka Islamic Bank; Mr. Paul Melotto of Deutsche Gulf Finance; Mr. Aziz Hashmi of ABC 

Islamic Bank; Mr. Rehan Pathan of NCB Capital; and Dr. Saqib Awan, General Counsel at Unicorn 

Investment Bank. 

This panel discussion focused on the massive amount of infrastructure opportunities available, such as in the oil 

and energy sectors, in the Gulf Cooperative Council (GCC). New cities are being built from scratch in Saudi Arabia, 

especially around Jeddah.  Saudi Arabia is the biggest economy in the GCC and has great potential. The countries 

around Saudi Arabia also have similar potential. The majority of people living in the Gulf are below 30 years of age 

(approximately 70% in KSA), and the tendency is to move away from extended family housing. This need for more 

housing is also evidenced by the fact that in Saudi Arabia there are around 140,000 marriages annually. This in turn 

leads to the need to finance such properties; therefore, banks and other financial institutions are approached to 

facilitate the requirements of these demands and to offer products and support them as time goes by. Mr. Kazim 

explained how there are also infrastructure opportunities in major cities in Pakistan like Karachi and Lahore, 

particularly in the energy business due to the power shortage there.  

Mr. Melotto discussed his experience and research in the Saudi mortgage finance market and was asked to explain 

how the industry can finance housing for 140,000 marriages per year. Mr. Melotto said that the Real Estate 

Development Fund supports Saudis in owning their own houses. In 1974, the Fund decided it would give a principal 

loan only of 300,000 Saudi Riyals to men in Saudi Arabia to own property. This figure has remained unchanged, 

and, as inflation has affected the price of housing, presently 300,000 Riyals will not buy an apartment in Riyadh. 

There are a number of constraints being put on the real estate industry, such as the limited number of housing 

units being built per year (around 8,000) and government policies.  

Mr. Melotto was asked about his thoughts on the mortgage finance law that has yet to be passed. Right now the 

mortgage law has been in a developmental stage for the last ten years. Mr. Melotto explained how passing the law 

is only one part of it. The other is getting the infrastructure in place to support the regulation of that law. This will 

probably take a year or two after its passinƎΦ aǊΦ aŜƭƻǘǘƻΩǎ ǘƘƻǳƎƘǘ ƛǎ ǘƘŀǘ ǘƘŜ ƭŀǿ ǿƛƭƭ ƴŜǾŜǊ ǇŀǎǎΦ {ƘŀǊƛΩŀƘ-

compliant ijarah financing is an underserved market in Saudi Arabia.  
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 Ȱ3ÈÁÒÉȭÁÈ 'ÏÖÅÒÎÁÎÃÅ &ÒÁÍÅ×ÏÒËȡ 3ÏÃÉÁÌ .ÅÔ×ÏÒËÓ ÁÎÄ ÔÈÅÉÒ )ÍÐÁÃÔ ÏÎ 

Corporate Governance in the Islamic Finance In ÄÕÓÔÒÙȢȱ 
Presentation delivered by Mr. Murat Ünal of Funds@Work A.G. The PowerPoint presentation used may 

be found in Appendix 6.  

¢ƘŜ ŦƻƭƭƻǿƛƴƎ Ǉƻƛƴǘǎ ǿŜǊŜ ƳŀŘŜ ƻǳǘ ŘǳǊƛƴƎ aǊΦ «ƴŀƭΩǎ ǇǊŜǎŜƴǘŀǘƛƻƴ.  
 

¶ ¢ƘŜǊŜ ŀǊŜ мΣмпм {ƘŀǊƛΩŀƘ ōƻŀǊŘ Ǉƻǎƛǘƛƻƴǎ ǿƛǘƘ LǎƭŀƳƛŎ Cƛnance Institutions (IFIs). 

¶ ! {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊ Ŏŀƴ ǎŜǊǾŜ ƻƴ ŀƴ LCL ƻƴ ŀ ŦƛȄŜŘ ōƻŀǊŘ ƻǊ ǿƻǊƪ ŦƻǊ ŀ ŎƻƴǾŜƴǘƛƻƴŀƭ ǘǊŀƴǎŀŎǘƛƻƴ-oriented bank.  

¶ ! {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊ Ŏŀƴ ŀƭǎƻ ǎŜǊǾŜ ƻƴ ŀ ǎǘŀƴŘŀǊŘ-ǎŜǘǘƛƴƎ ōƻŀǊŘ ǎǳŎƘ ŀǎ !!hLCL ƻǊ LC{.Σ ŀǎ ǿŜƭƭ ŀǎ ƻƴ ŀ {ƘŀǊƛΩŀƘ 
consulting or advisory firm offering advice. 

¶ [ƻƻƪƛƴƎ ŀǘ ōƻŀǊŘ ŘƛǎǘǊƛōǳǘƛƻƴǎ ƻŦ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊǎ ŦǊƻƳ ŀ ǎǘŀƴŘŀǊŘ-setting and central bank perspective, 
Bahrain plays a very important role.  

¶ Some European and also US entities in the past have claimed to have very pǊƻƳƛƴŜƴǘ {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊǎ ƻƴ 
their boards; however, when the data was validated with them through engagement these scholars were not 
on their boards. 

¶ OECD standards, for example, are encouraging limiting board membership of independent directors across 
the world. The reason behind this is, when scholars have too much exposure in many boards, they cannot 
adequately serve the board as they could if their board memberships were limited. Of course in this context 
it is also important to know more about the size of the organization and the complexity of a specific Islamic 
Finance Institution, as one board membership in a large IFI can be far more time consuming than 
membership in others. The sector also plays a role. 

¶ The top 20 scholars (out of approximately 300) occupy 54% of all board memberships. 

¶ The top 20 scholars have 621 board memberships, compared to the remaining scholars who have 520 board 
memberships.  

¶ Start-up Islamic Finance companies that do not have brand leverage may be using the names of top scholars 
to counter this.  

¶ The top 100 scholars occupy 83.52% of all board positions across 30 countries.  

¶ Some scholars are very international in terms of their education while others are local. 

¶ The standard-setters recommend IFIs to have diverse boards, not only with regard to nationality but also in 
terms of exposure and thinking.  

¶ Some of the scholars who sit on boards in different countries have developed capabilities in their respective 
markets. 

¶ When each country is taken into account, the most prominent scholar in that country is revealed. For 
example, in Kuwait the scholar with the most board memberships is Sheikh Abdul Aziz Khalifa Al-Qassar; in 
the United Arab Emirates the most prominent scholar is Sheikh Hussein Hamid Hassan; in Saudi Arabia the 
most ǇǊƻƳƛƴŜƴǘ ǎŎƘƻƭŀǊǎ ŀǊŜ {ƘŜƛƪƘ 5ǊΦ aƻƘŀƳƳŜŘ !ƭƛ 9ƭƎŀǊƛ ŀƴŘ {ƘŜƛƪƘ !ōŘǳƭƭŀƘ {ǳƭŀƛƳŀƴ !ƭ aŀƴŜŜΩŀΤ ŀƴŘ 
in Bahrain the most prominent scholar is Sheikh Nazim Mohammed Yacoubi.  

¶ IŀǾƛƴƎ ǘƘŜ ǊƛƎƘǘ ǎŎƘƻƭŀǊǎ ƻƴ ŀ {ƘŀǊƛΩŀƘ ōƻŀǊŘ Ƴŀȅ ŀŦŦŜŎǘ ōǳǎƛƴŜǎǎ ŎƻƴǎƛŘŜǊŀōƭȅΦ ! Ŏƻmpany which operates in 
the GCC, for example, may want to have scholars from individual countries. Going forward, it is very 
important to also allow more diversity in the boards in order to ease the concentration. 

¶ A study of the links individual scholars have with educational entities shows that the most successful scholars 
have studied in universities outside the GCC, and for this reason many of them are able to speak English 
fluently. They have also developed other complementary skill sets in, for example, finance and economics. 
Some scholars may be more knowledgeable in real estate, while others know more about takaful, asset 
management, etc.  

¶ The universities that have handed out the most degrees to scholars are Al-Azhar University in Egypt, Imam 
Muhammed Ibn Saud Islamic University in Saudi Arabia, and the International Islamic University in Malaysia.  

¶ ¢ƘŜ Ƴƻǎǘ ŎƻƳƳƻƴ ŜŘǳŎŀǘƛƻƴŀƭ ŘƛǎŎƛǇƭƛƴŜǎ ƻǳǘǎƛŘŜ ǘƘŜƛǊ {ƘŀǊƛΩŀƘ-related education are comparative legal 
studies, economics, and finance.  
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¶ Central banks likŜ .ŀƴƪ bŜƎŀǊŀ ƻǊ {ǘŀǘŜ .ŀƴƪ ƻŦ tŀƪƛǎǘŀƴ ŀǊŜ ǎǘŀǊǘƛƴƎ ǘƻ ǘŀƪŜ ǇǊƻŦŜǎǎƛƻƴŀƭǎ ƛƴǘƻ ǘƘŜ {ƘŀǊƛΩŀƘ 
ōƻŀǊŘΣ ƭƛƪŜ ŜŎƻƴƻƳƛǎǘǎ ŀƴŘ ƭŀǿȅŜǊǎΦ 5ŜǎǇƛǘŜ ƴƻǘ ƘŀǾƛƴƎ ōŜŜƴ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊǎΣ ǘƘŜȅ ŀǊŜ ōǊƛƴƎƛƴƎ 
complementary skill sets.  

¶ People and the industry itself are very well interconnected. Strong links are important when trying to achieve 
set goals. When this happens, however, those links may not always be open to different views.  

¶ To give the industry an impetus for innovation, new scholars should be brought in, and there must be 
ǎǳŎŎŜǎǎƛƻƴ ǇƭŀƴƴƛƴƎΦ ¢Ƙƛǎ ǿƛƭƭ ŀƭǎƻ ƭŜŀŘ ǘƻ ƴŜǿ ǇŜǊǎǇŜŎǘƛǾŜǎ ōŜƛƴƎ ƛƴǘǊƻŘǳŎŜŘ ƻƴ {ƘŀǊƛΩŀƘ ōƻŀǊŘǎΦ  

¶ The Socially Responsible Investments (SRI) industry does not address some of the very important factors that 
Islamic Finance addresses including, among others, leverage. Its focus so far is on non-financial factors 
whereas Islamic finance addresses financial factors as well. 

¶ Islamic Finance can offer solutions to SRI because it clearly lacks financial issues such as leverage and because 
transactions are close to the real economy. Moreover, Islamic Finance has a lot to offer to the conventional 
finance industry as well. This however cuts both ways, as Islamic Finance can learn from and is actually 
learning from both the conventional system and SRI, especially when it comes to the social, ethical, and 
ecological aspects of the latter. 
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Overview of Islamic Finance in Europe  
This panel discussion was moderated by Mr. Reuben M. Buttigieg. The panel was made up of Dr. Alberto 
Brugnoni, Secretary-General of Associazione per lo Sviluppo di Strumenti Alternativi e di Innovazione 
Finanziaria (ASSAIF); Mr. Germain Birgen, Managing Director of HSBC Securities Services (Luxembourg) 
S.A.; Prof. Dr. Akgündüz; and Mr. Farkas Balázs Hadady, Managing Director of the Banking Association 
for Central and Eastern Europe.  
 
Islamic Finance in the Mediterranean 
In the early 1930s, well-preserved documents dating back to 862 A.D. were found in Geniza, Egypt. These 
documents recorded the daily accounts of commercial, financial, and banking transactions, as well as the 
marriages that took place within the Jewish community. Approximately a thousand years ago, the area in which 
Sicily and Malta are located was the center of the world for trading, and it was also the richest area. All trade at 
that time was based on mudarabah, musharakah, and murabahah, regardless of nationality and religion. All Jewish 
communities at that time were using mudarabah and musharakah, and there is endless evidence within the Geniza 
archives of this very fact. All transactions were asset-backed transactions. The currency used was the tarì (Arabic 
ŦƻǊ ΨŦǊŜǎƘΩύΣ ǿƘƛŎƘ ǿŀǎ ƳƛƴǘŜŘ ƛƴ {ƛŎƛƭȅΣ aŀƭǘŀΣ ŀƴŘ {ƻǳǘƘŜǊƴ Lǘŀƭȅ ŀƴŘ ǳǎŜŘ ŀǎ ŦŀǊ ƴƻǊǘƘ ŀǎ tŀǊƛǎ ŀƴŘ ŀǎ ŦŀǊ ǎƻǳǘƘ ŀǎ 
the present Sub-Saharan countries. Dr. Brugƴƻƴƛ ŎŀƭƭŜŘ ǘƘƛǎ ŎǳǊǊŜƴŎȅ άǘƘŜ ŘƻƭƭŀǊ ƻŦ ǘƘŜ ŘŀȅΦέ !ǘ ǘƘŜ ŎŜƴǘŜǊ ƻŦ ǘƘƛǎ 
trading activity was Malta and Sicily. Palermo, the only city quoted as Medina in the archives, was the center of 
Islamic trade and finance. It was a place where there were around three-hundred mosques.  
 

Islamic Finance in Luxembourg 
Islamic Finance in Luxembourg is around twenty years old. The first activity relating to Islamic Finance was in the 
late 1980s when the first takaful company was established. In the early 1990s, the first {ƘŀǊƛΩŀƘ-compliant 
Luxembourg investment fund was launched. In the early 2000s, sukuks were first listed on the Luxembourg Stock 
Exchange. In 2008, a task force was set-up in a combined effort of leading financial institutions in Luxembourg to 
examine the adjustments needed to be made to domestic law and the legal framework in order to allow larger 
development within Islamic Finance. Also, educational institutions are now providing training, including Master 
degrees in Islamic Finance.   
 

The market size of Islamic Finance is very small compared to the conventional industry market size in Luxembourg. 

However, there is still space for development. The institutions which are setting up Islamic investment funds in 
Luxembourg are the conventional players. These are not specialists in Islamic Finance, but because of 
[ǳȄŜƳōƻǳǊƎΩǎ ǊŜǇǳǘŀǘƛƻƴ ŀǎ ŀ ŦǳƴŘ ŘƻƳƛŎƛƭŜΣ ǘƘŜȅ ŀǊŜ ŀŘŘƛƴƎ LǎƭŀƳƛŎ ǇǊƻŘǳŎǘs to their portfolios. The Islamic funds 
which are being set-up in Luxembourg are small in size, with a launch of $5-$15 million. Service providers in 
mature markets like Luxembourg and Ireland may not necessarily be interested in such small funds.  
 
Luxembourg has a small domestic Muslim population, and Islamic banking is not favourable there, since there is no 
demand for it. Luxembourg is focusing mainly on investments funds, sukuk, and takaful. There have been studies in 
Luxembourg making very in-ŘŜǇǘƘ ŀƴŀƭȅǎƛǎ ƻŦ ¦/L¢{ ƭŜƎƛǎƭŀǘƛƻƴ ŀƴŘ ǘƘŜƴ ƭƻƻƪƛƴƎ ƛƴǘƻ {ƘŀǊƛΩŀƘ ǇǊƛƴŎƛǇƭŜǎ ǘƻ ŎƘŜŎƪ ƛŦ 
there are any abrasive elements between the two. Results have showed that there are in fact a number of areas 
which could be challenging. 
 

Islamic Finance in Holland 
Islamic Finance in Holland has not kicked off as well as it has in many other countries. However, Prof. Dr. Akgündüz 
said that there have been some good developments in recent years. There have been two types of activities. The 
first was an initiative by Muslim individuals trying to transfer Islamic Finance institutions from countries like the 
United States of America to Holland; it ended unsuccessfully. The second type is an increase in interest by Dutch 
financial institutions in Islamic finance including, in particular, Islamic banking. Prof. Dr. Akgündüz said that there 
have been signs of political opposition towards Islamic finance ŀƴŘ ǇŀǊǘƛŎǳƭŀǊƭȅ ƛǘǎ {ƘŀǊƛΩŀƘ ŀǎǇŜŎǘǎΦ   
 



Islamic Finance Conference: A New Beginning 2010  Conference Report 
 

23 
 

Universities in Holland have started to encourage Ph.D. and M.A. students to write their theses and dissertations 
on Islamic banking systems. There are now ten dissertations on the subject. 
 

Islamic Finance in Italy 
The major challenges Italy has had in developing Islamic Finance have ōŜŜƴ ŎǳƭǘǳǊŀƭ ŀƴŘ ŘŜƳƻƎǊŀǇƘƛŎΦ LǘŀƭȅΩǎ 
Muslim population totals around three million, many of whom are first generation immigrants who are now in 
their late seventies and who came to Italy from North African countries in search of employment. This first 
generation of immigrants does not speak Italian, do not have Italian citizenship, and have not adapted to the 
Italian way-of-life. This contrasts with the Muslim population in the United Kingdom, which is in the third and 
fourth generations. The second generation of Muslims in Italy is, however, more culturally-oriented to Italy. They 
are graduating from Italian universities, can speak the language, and have dual citizenship. Like many other 
European countries there is Islamophobia present.  
 
The Vatican is very supportive of Islamic finance and has published a number of articles in its newspaper. There 
have been some recent events in Italy such as seminars on Islamic Finance at the Vatican University in Rome. 
During the recent Italian Banking Association seminar, the Minister of Foreign Trade and Development praised 
Islamic Finance, and a major announcement may be made shortly.  
 

Islamic Finance in Central and Eastern Europe (CEE) 
Mr. Balázs Hadady explained that the CEE region is very heterogeneous. The Commonwealth of Independent 
States and the CEE need to be distinguished properly. Developments in Islamic Finance in this region have not 
picked up, and it is therefore in the starting phase. The very first country which made a large step forward towards 
Islamic Finance is Bosnia-Herzegovina with the establishment of Bosna Bank International, which started in 2009. 
 

The Opportunities  
Malta, given its reputation in the Middle East, may be in a position to target small Islamic Funds from the Gulf 
/ƻƻǇŜǊŀǘƛƻƴ /ƻǳƴŎƛƭ όD//ύ ǊŜƎƛƻƴΦ ²ƛǘƘ ŜȄǘǊŀ ŀǘǘŜƴǘƛƻƴ ŀƴŘ ŎƻƴǎƛŘŜǊŀǘƛƻƴ ǘƻ ŎƭƛŜƴǘǎΩ ƴŜŜŘǎΣ ǎǳŎƘ ŀǎ ǘƘǊƻǳƎƘ ƘŀƴŘ-
holding and partnerships, Malta can become a favorable domicile for small Islamic funds. Malta can play a very 
important role in the distribution of funds.  
 
There is a great awareness in the GCC of the opportunities of domiciling a fund product (whether it is in the 
SIV/PIF/QIF format in Luxembourg, Malta, Dublin, or a UCITS) because they can export their management 
expertise in Islamic Finance to the outside world. So there is certainly an interest in the GCC to launch new 
products, base them somewhere in Europe, and then potentially migrate some of the existing business and 
redomicile some of these funds into another European domicile.  
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Other Topics Discussed 
 

Ȱ.ÏÒÔÈ !ÍÅÒÉÃÁ ɀ )ÓÌÁÍÉÃ &ÉÎÁÎÃÉÎÇ ÆÏÒ (ÏÍÅ /×ÎÅÒÓÈÉÐ ÁÎÄ )ÎÖÅÓÔÍÅÎÔÓȱ 
Presentation delivered by Brother Pervez Nasim, Chairman of Ansar Financial and Development 
Corporation 
 
Br. bŀǎƛƳ ōŜƎŀƴ Ƙƛǎ ǇǊŜǎŜƴǘŀǘƛƻƴ ōȅ ƎƛǾƛƴƎ ŀ ǾŜǊȅ ōǊƛŜŦ ƻǳǘƭƛƴŜ ƻƴ ǘƘŜ ǇǊƛƴŎƛǇƭŜǎ ƻŦ LǎƭŀƳƛŎ CƛƴŀƴŎŜ ŀƴŘ {ƘŀǊƛΩŀƘΦ IŜ 
said that maximizing profit is not the most important part of choosing amongst investments. The investment that 
should be chosen is one that has the least negative social and environmental aspects. Br. Nasim stated the 
importance of charity and social responsibility.  
 
Br. Nasim made a historical note about Islamic Finance in North America and how the Islamic Co-operative Housing 
Corporation (tƘŜ άLƴǎǘƛǘǳǘƛƻƴέ ƻǊ ǘƘŜ ά/ƻ-ƻǇέύΣ ƛƴ /ŀƴŀŘŀΣ ŎŀƳŜ ƛƴǘƻ ōŜƛƴƎΦ Lƴ ǘƘŜ мфслǎΣ aǳǎƭƛƳǎ ǿƘƻ ǿŜƴǘ ǘƻ 
North America, mainly to pursue higher education, faced several problems. Instead of facing them individually, an 
institution was founded in 1980. The institution had to comply with the law of the land (e.g. corporate and income 
ǘŀȄ ƭŀǿύ ŀƴŘ {ƘŀǊƛΩŀƘ [ŀǿΦ Lǘ ǿŀǎ ǘƘŜ ŦƛǊǎǘ LǎƭŀƳƛŎ CƛƴŀƴŎƛŀƭ Lƴǎǘƛǘǳǘƛƻƴ ƛƴ bƻǊǘƘ !ƳŜǊƛŎŀΣ ǘƘŜ ōŀǎƛŎ ǇǳǊǇƻǎŜ ƻŦ ǿƘƛŎƘ 
was: 

¶ To channel the savings of the Muslim community into investments which were not involved in interest; 
and  

¶ To assist Muslims to buy homes for their families.  
 
The musharakah (Partnership) model was used by the Co-op for its simplicity and advantageousness towards long-
term transactions, such as home financing. It was a partnership between the Institution and prospective home 
owners. It was managed by seven volunteers with each one elected every two years. The types of members of the 
Co-op are those who want to purchase houses, those who have purchased houses under the conventional system 
and want to get out of that system, simple investors, and those who have already purchased houses through the 
Co-op. Members also include institutions such as schools and Islamic Centers. Many parents have applied for 
membership for their children in order to put money away in their name, finance their education, and buy their 
own houses.  
 
Becoming a member requires: 

¶ Paying a one-time membership fee of $75 and a fee of $600 for buying a minimum of six shares of the Co-
ƻǇΩǎ ǎƘŀǊŜǎΤ ŀƴŘ 

¶ Buying six shares (at $100 per share) every year. 
 
This also makes it very easy for committing to participation, since even students can put away $50 a month. 
 
Those who want to buy a house through the Co-op have to buy more shares. The requirement to qualify to buy a 
house through the Co-op is that they have to have a minimum of 20% of the first $100,000 cost of the desired 
house invested in the co-op, 25% of the next $100,000 and 30% of the next $100,000. The Co-operative 
contributes a maximum of $225,000 in any house. 
 
Br. Nasim said that the Co-ƻǇ ŘƻŜǎ ƴƻǘ ōƻǊǊƻǿ ƳƻƴŜȅΤ ƛǘ ƎŜƴŜǊŀǘŜǎ ŦǳƴŘǎ ŦǊƻƳ ǘƘŜ ǎƘŀǊŜƘƻƭŘŜǊǎΩ ŦǳƴŘǎΦ 
 
Once the desired house is bought, the member pays the proportionate rent based on the rental value of the 
house. As the member increases his ownership by buying more shares, his rent decreases in the same proportion 
over a period of time. When the rent is phased out and the member achieves 100% ownership, the house is 
revalued and any gain or loss is shared between the member and the Co-op.  
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Before a member can complete 100% ownership, he has the right to sell the house if he finds a job in another city 
or province or needs a smaller house because the children have moved out. Therefore parents are able to 
downsize should they want to. At the time of the sale, if the member owns more than a 50% share in the house, 
then the gain or loss will be divided as follows: 10% to the Co-op and 90% to the member. If ownership is 50% or 
less, then it will be 20% to the Co-op and 80% to the member. This is what the Co-ƻǇ Ŏŀƭƭǎ ŀ άǎƭŜŜǇƛƴƎ ǇŀǊǘƴŜǊǎƘƛǇΣέ 
whereby major decisions are made by the home buyer.  
 
There have been a large number of houses purchased since 1982. Br. Nasim emphasized that this progress was 
made solely from the funds generated through membership in the Co-op.  
 
The majority of the Co-ƻǇΩǎ ƳŜƳōŜǊǎ ŀǊŜ ŦǊƻƳ hƴǘŀǊƛƻ tǊƻǾƛƴŎŜΦ ¢ƘŜ /ƻ-op does have some members in the 
United States of America, although it does not buy houses outside of Canada as of yet. The members living in the 
United States became members for investing reasons, particularly to receive dividend on their investment.  
 
The Co-op cannot spend more than 20% of its rental income for operating costs. A minimum of 80% must be 
distributed annually as a dividend to all shareholders based on their quarterly holdings of the Co-op shares.  
 
Another institution known as Ansar Co-ƻǇŜǊŀǘƛǾŜ IƻǳǎƛƴƎ /ƻǊǇƻǊŀǘƛƻƴ όά!ƴǎŀǊέύ ǿŀǎ ŎǊŜŀǘŜŘ ŀƴŘ ŦǳƴŎǘƛƻƴǎ ƛƴ ǘƘŜ 
same way as the Co-op. Between these two entities, over 800 houses have been purchased, $53 million worth of 
shares have been sold, dividends of 6-10% have been issued, and membership totals of over 4,000 have been 
achieved.  
 
Br. Nasim said that the Co-op and Ansar have partnered with the second largest insurance company in Canada, and 
they are offering (on a test basis) takaful insurance only to members.  
 
Some of the Co-ƻǇ ŀƴŘ !ƴǎŀǊΩǎ ǊŜƭŀǘŜŘ ŎƻǊǇƻǊŀǘƛƻƴǎ ŀǊŜ ŀƭǎƻ ƛƴǾƻƭǾŜŘ ƛƴ ǎƻƳŜ ǇǊƻƧŜŎǘǎ ǎǳŎƘ ŀǎ ŎŀǊ ƻǿƴŜǊǎƘƛǇ 
financing, retirement savings plans, equipment leasing, land development, residential and industrial construction, 
and healthcare facilities (e.g. nursing homes). 
 
Br. Nasim said that because these related corporations are private entities, they have a limit to the number of 
shareholders. They were faced with a challenge as they did not want to turn away prospective 
members/shareholders. The Muslim population in Canada is growing very fast; Canada takes a large amount of 
refugees and many of them are Muslims. Therefore, there is a growing demand for these services. To 
accommodate these people, Br. Nasim said that they issued their prospectus this year and went public, and a new 
corporation, Ansar Financial and Development Corporation, was founded, with the prohibition of borrowing 
ƳƻƴŜȅ ƻƴ ƛƴǘŜǊŜǎǘ ƛƴ ǘƘŜ !ǊǘƛŎƭŜǎ ƻŦ LƴŎƻǊǇƻǊŀǘƛƻƴΦ ! {ƘŀǊƛΩah and Ethics Committee has also been incorporated in 
the by-laws of the corporation.  
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$ÉÓÐÕÔÅ 2ÅÓÏÌÕÔÉÏÎȡ 4ÈÅ 3ÈÁÒÉȭÁÈ #ÏÎÓÉÄÅÒÁÔÉÏÎÓ ɀ Case in Point: The Nakheel 

3ÕËÕË $ÅÆÁÕÌÔȱ 
Presentation delivered by Ms. Claire Grainger, Partner, Agha & Co 
 
Principles of Sukuk 
Ms. Grainger explained some principles on sukuk: 

¶ Sukuk entitle the holders to receive a share of the revenues and losses; 

¶ Sukuk also entitle holders to proceeds if the underlying asset is sold; 

¶ The underlying asset has to be sold at market value; 

¶ Sukuk must include the risk-reward principle; and 

¶ Sukuk Ƴǳǎǘ ōŜ ǊŜŘŜŜƳŜŘ ŀǘ ƳŀǊƪŜǘ ǾŀƭǳŜΣ ŀƴŘ ŘŜǾƛŀǘƛƻƴ ŦǊƻƳ ǘƘƛǎ ǿƻǳƭŘ ǊŜǎǳƭǘ ƛƴ ƛǘ ōŜƛƴƎ {ƘŀǊƛΩŀƘ-
noncompliant and also in violation of the sukuk-equity construct. 

 
The Nakheel Sukuk  
Ms. Grainger used the Nakheel sukuk issuance of 2006 and 2008 as case in point for explaining sukuk as opposed 
to conventional bonds. Her presentation also included her explaining of what happens when a conventional bond 
is made to seem as if it were a sukuk.  
 
The Nakheel sukuk were issued during the real estate boom in Dubai, which saw increased activity in investing, 
including in the Nakheel sukuk. Both issuances were called sukuk-ijarah, and both were secured against Dubai 
Waterfront Properties, which had not yet been constructed.  
 
Ms. Grainger went on to say that the Nakheel sukuk ǿŀǎ ƴŜǾŜǊ ƛƴ ŎƻƴŦƻǊƳƛǘȅ ǿƛǘƘ {ƘŀǊƛΩŀƘΦ ¢Ƙƛǎ ǿŀǎ ǎǳōǎǘŀƴǘƛŀǘŜŘ 
by the following: 

¶ Dubai World was always going to step in and guarantee payment obligations; therefore, there was an 
imbalance in the risk-reward principles ς i.e. too much reward, not enough risk; and 

¶ Within the sukuk prospectus, investors who bought in were going to receive the original value of the 
sukuk plus profit.  

 
In 2009, it was announced that obligations made were not going to be met and that the sukuk was secured against 
land, not property. Ms. Grainger pointed out that land in Dubai is owned by the government. This led to panic 
amongst the investors. 
 
2010 saw the bail-out of Nakheel and Dubai World; so default never occurred. If the default had occurred, Ms. 
Grainger said that it would have caused immense ramifications for the world of Islamic Finance; people who may 
not understand the principles of Islamic Finance and would not have understood that the Nakheel sukuk were not 
sukuk, but rather conventional bonds. Ms. Grainger urged a lesson to be taught here.  
 
Redemption of the Nakheel Sukuk 
This was a root problem for Nakheel, because the land against which the sukuk were secured was worth nothing 
(20% of its originaƭ ǾŀƭǳŜύΦ ¢ƘŜ ƻōƭƛƎŀǘƛƻƴǎ ƳŀŘŜ ƛƴ ǘƘŜ bŀƪƘŜŜƭΩǎ sukuk prospectus (as well as the guarantees made 
by Dubai World) could never be honored, because they had guaranteed a principal and profit of 18.89%. Both 
Nakheel and Dubai World became debt-ridden until they were bailed-out in an attempt to let future sukuk mature 
and allow the market to recover.  
 
Legal Enforceability 
Ms. Grainger said that the Nakheel sukuk were issued subject to Common law. This meant that a judgment could 
be given in England but had to be enforced in Dubai. Three difficulties arose: 

1. /ƻƳƳƻƴ ƭŀǿ ǿƛƭƭ ŀǇǇƭȅ ŎƻƴǾŜƴǘƛƻƴŀƭ ōƻƴŘ ƭŀǿΣ ƴƻǘ {ƘŀǊƛΩŀƘ ƭŀǿΤ 
2. {ƘŀǊƛΩŀƘ ƭŀǿ ŀǘ ƛǘǎ ŦǳƭƭŜǎǘ Ƴŀȅ ƴƻǘ ōŜ ǳƴŘŜǊǎǘƻƻŘ ƛƴ 9ƴƎƭƛǎƘ ŎƻǳǊǘǎΤ ŀƴŘ 
3. Sukuk subject to Common law in England are not enforceable in Dubai.  



Islamic Finance Conference: A New Beginning 2010  Conference Report 
 

27 
 

Ms. Grainger went on to say that, when issuing sukuk, a precedent cannot be used, especially one which is not 
ǎǳōƧŜŎǘ ǘƻ {ƘŀǊƛΩŀƘ ƭŀǿΦ  
 
Recommendations 
Ms. Grainger also made some recommendations with regard to dispute resolution: 

¶ Ensure that there is a reciprocal agreement between both partners; 

¶ Ensure that the sukuk document is enforceable in a court of law; 

¶ Ensure that an Islamic dispute resolution expert or court-appointed expert is retained to uphold the 
ǇǊƛƴŎƛǇƭŜǎ ƻŦ {ƘŀǊƛΩŀƘΤ 

¶ Ensure that the sukuk docuƳŜƴǘ ƛǎ {ƘŀǊƛΩŀƘ-compliant and not based on a conventional precedent; 

¶ Ensure that riba is not included; and 

¶ Remember that debt-based transactions, which, as Ms. Grainger pointed out, the Nakheel Sukuk is 
turning into, are prohibited. 
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Miscellaneous Top ics Discussed 
 
Islamic Windows  
The issue was raised about the prevailing ShariΩah ruling is on whether an entity that is not ShariΩah-compliant can 
have an Islamic window. Sheikh Esam replied that the hypothetical basis of the {ƘŀǊƛΩŀƘ ruling is that if the non-
ShariΩah-compliant parent company has a subsidiary or an affiliate that is run in accordance with {ƘŀǊƛΩŀƘ (as an 
Islamic window), this does not make it non-ShariΩah-compliant.  
 
The Sheikh went on to say that, in the real world, there has to be some means of being able to verify the above 
basis. These means can include separating the administration that runs the non-ShariΩah-compliant parent from 
the administration that runs the ShariΩah-compliant subsidiary.  
 
At the end it comes down to the regulators to ensure this separation. It is, however, also a subjective decision for 
clients because the Islamic window is being set up to target Muslims, who abide by ShariΩah. So there must be a 
level of separation that gives this client base the necessary comfort and satisfaction that this entity is in fact 
ShariΩah-compliant. 

 
!!hLCL {ǘŀƴŘŀǊŘǎ ƻƴ /ƻƴŦƭƛŎǘǎ ƻŦ LƴǘŜǊŜǎǘ ƻŦ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊǎ {ƛǘǘƛƴƎ ƻƴ aǳƭǘƛǇƭŜ {ƘŀǊƛΩŀƘ .ƻŀǊŘǎ 
!!hLCL ƛǎ ǿƻǊƪƛƴƎ ƻƴ ǎǘŀƴŘŀǊŘǎ ǘƘŀǘ ǿƛƭƭ ǊŜƎǳƭŀǘŜ ŎƻƴŦƭƛŎǘǎ ƻŦ ƛƴǘŜǊŜǎǘ ƻŦ {ƘŀǊƛΩŀƘ ǎŎholars.  
 
Professor Faruqui during the AAOIFI-LƧƳŀΩŀ panel suggested that a ShariΩah scholar should abide by the consensus 
he forms as part of on one ShariΩah Board, and when he goes to another ShariΩah Board (or Boards) of which he is a 
member, he should not espouse his own opinion. He should defend, robustly, the consensus which he supported. 
Prof. Faruqui suggested that it is these things which create perceptions of conflicts of interest, and, as the theme 
of the conference was άŀ ƴŜǿ ōŜƎƛƴƴƛƴƎΣέ he recommended a new beginning in greater inspection on all internal 
processes and protocols at AAOIFI and all ShariΩah boards. 
 

{ǳǇŜǊǾƛǎƻǊȅ {ƘŀǊƛΩŀƘ .ƻŀǊŘ ǾŜǊǎǳǎ /ŜƴǘǊŀƭ {ƘŀǊƛΩŀƘ .ƻŀǊŘ 
Given the recent issues encircling sukuk issuance, the following question was raised: should a supervisory {ƘŀǊƛΩŀƘ 
board or a central {ƘŀǊƛΩŀƘ board ought to be the domain of the regulator ensuring that major sukuk issuances like 
that of Nakheel are double-checked?  
 
Sheikh Esam answered that if there is a launching of a new product in Malaysia, a well-developed Islamic finance 
market, such a product will only come to the central {ƘŀǊƛΩŀƘ board if it is a generically new product.   
 
At the end it falls upon the bank or financial institution and the board to decide whether it is a generically new 
product that will need the approval of the central ShariΩah board. So there would not be an overlap, and, unless 
the product is not categorically a generically new productΣ ƛǘ ǿƛƭƭ ōŜ ǊŜǎƻƭǾŜŘ ŀǘ ǘƘŜ ƛƴŘƛǾƛŘǳŀƭ ōŀƴƪΩǎ ōƻŀǊŘǎΦ  
 

Setting up in Saudi Arabia 
It is possible to be a completely foreign-owned entity in Saudi Arabia. However, capacity will only be limited 
because many business relationships come through relationships with local partners. An example of this is 
Deutsche Gulf Finance and how its success in Saudi is due to having a local partner. In Saudi Arabia, there is the 
need to have local and global expertise in order to gain momentum.  
 

Islamic Finance and Global Economic Crisis 
Prof. Dr. Akgündüz said that the global economic crisis has affected Islamic Finance positively in that it has bridged 
the gap between the Muslim communities and non-Muslim communities and between Islamic institutions and 
non-Islamic institutions. Prof. Dr. Akgündüz made reference to an article, which said that the global economic crisis 
had forced us to open all doors of the game for everybody; otherwise, we will be a hungry nation. 
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Appendix 1 ɀ About the Speakers and Panelists 
 

 

The Hon. Mr. Tonio Fenech 
Minister of Finance, the Economy and Investment  
Mr. Fenech was educated at St. Aloysius College, Birkirkara, Malta and the University 
of Malta. He graduated as Bachelor of Commerce, majoring in accountancy and 
management, receiving his B.A. Honours in Accountancy. He is also a Fellow of the 
Institute of Accountants and a public practice warrant holder. 
 
Mr. Fenech joined Pricewaterhouse in 1993, where he formed part of the Audit and 
Business Advisory services division of the firm. Mr. Fenech went on to become a 
Senior Management Consultant at PricewaterhouseCoopers, prior to his appointment 
to public office.  
 
aǊΦ CŜƴŜŎƘΩǎ ǇƻƭƛǘƛŎŀƭ ŎŀǊŜŜǊ ōŜƎŀƴ ǿƛǘƘ Ƙƛǎ ŀǇǇƻƛƴǘƳŜƴǘ to the Birkirkara Local 
Council in 1997. In 1998, he was elected Mayor of Birkirkara, a post he occupied until 
2003, following being elected to Parliament. He was appointed to the Observer to the 
European Parliament, representing the Government of Malta. In 2004, Mr. Fenech 
was appointed Parliamentary Secretary in the Ministry of Finance, and in 2008, 
Minister of Finance, the Economy and Investment.  

 

 

Mr. Reuben M. Buttigieg 
Chairperson, Malta Institute of Management; Founder and Managing 
Director, Erremme Business Advisors 
Reuben Buttigieg is the Founder and Managing Director of Erremme Business 
Advisors, an accountancy, business and management consultancy. Apart from his 
responsibilities as Managing Director, he has direct involvement in the corporate 
finance and consultancy services at Erremme. 
 
Reuben is Chairman of the Malta Institute of Management Training and Development 
Limited, the training arm of the Maltese Institute of Management. He has been a very 
active Council Member for the past eight years. He is also a member of the Institute 
of Islamic Banking and Insurance, the Institute of Financial Services Practitioners and 
of the Worshipful Company of International Bankers.  
 
Reuben pioneered the discussions on Islamic Finance in Malta.  He has prepared 
several papers and articles on the subject and is a regular speaker in international 
Islamic Finance conferences.  To date, he is the only Islamic Finance advisor in Malta 
and acts as consultant in various Islamic Finance transactions both in Malta and 
abroad. 
 
He has gained a lot of experience as a business, management and financial 
consultant.  His background includes working with two of the Big Four accountancy 
and audit firms, namely Ernst and Young (Malta and Milan) and KPMG;  corporate 
finance and due diligence assignments, as well as audits and consultancy work  in 
Malta and in Milan;  servicing various international clients such as, Osh Kosh Truck of 
the United States, IVECO (a Fiat subsidiary), Daewoo Italia, Electrolux, Block Drug 
Group, Reebok Italia, Bonomi e Pagani BOPA S.r.l. (FININVEST Group), Rietschle 
Group and Prima Communications Group; and acting as Director in several companies 
and organizations. 
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Reuben is Fellow of the Association of Chartered Certified Accountants and obtained 
his Masters in Business Administration from the UK Warwick Business School.  
 

 

Mr. Oliver Agha 
Managing Partner, Agha & Co; Co-Founder, Agha & Shamsi; AAOIFI Board 
Member 
Oliver Agha is a Founding Partner of Agha & Co and Agha & Shamsi boutique law 
ŦƛǊƳǎΣ ōŜƭƛŜǾŜŘ ǘƻ ōŜ ǘƘŜ ŦƛǊǎǘ {ƘŀǊƛΩŀƘ-compliant law firms. The law firms were 
established to put principles before profit and their representations is limited 
pursuant to an ŜȄǇǊŜǎǎ ŜǘƘƛŎŀƭ ŎƻŘŜΦ ¢ƘŜ ŦƛǊƳǎΩ ƳŜƳōŜǊǎ ǇǊƻǾƛŘŜ ǿƻǊƭŘ-class 
ǘǊŀƴǎŀŎǘƛƻƴŀƭ ǎƪƛƭƭǎ ǎŜŀƳƭŜǎǎƭȅ ŎƻǳǇƭŜŘ ǿƛǘƘ ŎƻƳǇǊŜƘŜƴǎƛǾŜ {ƘŀǊƛΩŀƘ ƪƴƻǿƭŜŘƎŜ ŀƴŘ 
ōŀŎƪŜŘ ōȅ ŀ ƭŜŀŘƛƴƎ {ƘŀǊƛΩŀƘ !ŘǾƛǎƻǊȅ ōƻŀǊŘ ǘƘŀǘ ƛƴŎƭǳŘŜǎ {ƘŜƛƪƘ aohamed El Gari, 
Sheikh Abdul Sattar Abu Ghuddah and Sheikh Esam Ishaq.  
 
Mr. Agha is a New York licensed attorney, formerly with leading international (top 50 
Am) law firms. He has extensive experience in corporate (M&A), project finance, 
banking and cross-border structured financings, including for the International 
Finance Corporation (IFC) in Asia (Japan, China, South Korea, Thailand, Indonesia, 
Vietnam, India, Pakistan, Nepal and Sri Lanka) and a leading and award winning deals 
in the Gulf Cooperation Council (GCC) region. Mr. Agha is also on the board of the 
leading supra-national Islamic Finance standard-setting body, Accounting and 
!ǳŘƛǘƛƴƎ hǊƎŀƴƛǎŀǘƛƻƴ ƻŦ LǎƭŀƳƛŎ CƛƴŀƴŎŜ Lƴǎǘƛǘǳǘƛƻƴǎ όά!!hLCLέύΣ ŀƴŘ ƛǎ ǊŜŎƻƎƴƛȊŜŘ ŀǎ ŀ 
top Islamic Finance lawyer by numerous publications. He is the author of various 
notable published papers, articles and presentations regarding salient Islamic Finance 
topics and is regularly invited to speak at numerous Islamic conferences and as a 
guest on television, (e.g. CNBC) and radio. 
 

 

Sheikh Esam Ishaq 
{ƘŀǊƛΩŀƘ Scholar; AAOIFI Board Member 
{ƘŜƛƪƘ 9ǎŀƳ LǎƘŀǉ ƛǎ ŀ ǊŜƴƻǿƴŜŘ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊ ǿƘƻ ƘƻƭŘǎ ŀ ŘŜƎǊŜŜ ƛƴ tƻƭƛǘƛŎŀƭ 
Science from McGill University, Canada. He is currently teaching Fiqh, Aqeeda, 
Tafseer, Islamic Law and Theology courses in Bahrain and is recognized as an 
emerging leader in this discipline of Islamic Finance. Sheikh Ishaq serves on the Board 
of many financial institutions including Arcapita Bank, AAOIFI and Al Baraka Islamic 
Bank. His other positions currently include Member, Technical Committee for 
Interpretation and Application of Standards, AAOIFI, Bahrain, Consultative Council, 
Kingdom of Bahrain (First Legislative turn). He is very active as an educator.  
 

 

Professor Dr. Ahmed Akgündüz 
Author, Studies in Islamic Economics and Rector, the Islamic University 
Rotterdam 
Prof. Dr. Ahmed Akgündüz obtained his Ph.D., Law History from the Law School Dicle 
University, Turkey, in 1986. He is currently Rector of the Islamic University of 
Rotterdam, the Netherlands. He is highly knowledgeable in Islamic law, Turkish law, 
with specialization in the Ottoman Legal System and the Archives. He is proficient in 
Arabic, English and Persian. In the past, Professor Akgündüz was the Dean of Faculty, 
at the Dumlupinar University of Turkey and also an Expert Adviser at the Ottoman 
Archives (Prime Ministry, General Directory of State Archives) and a Committee 
Member for teaching Ottoman Scriptures.     
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Professor Abdullah Al-Shami  
Professor of Comparative Jurisprudence and Islamic Studies, Petroleum 
Institute  
Prof. Al-Shami came to the Petroleum Institute from Saba University in the Republic 
of Yemen where he was Chancellor as well as Islamic Law Professor. His previous 
appointments include Fulbright Visiting Professor of Islamic Law at the Law School of 
the University of California, Los Angeles; Full Professor and Acting Vice-Chancellor for 
Academic Affairs and Dean of the Faculty of Education and Professor of Islamic 
Studies at the Hodeidah University in Yemen, as well as Professor of Islamic Law at 
the University of Brunei Darussala. 
 
Professor Al-Shami obtained his B.A. in Islamic Law, Masters Degree in Comparative 
Islamic Jurisprudence from Saudi Arabia and his Ph.D. in Comparative Islamic 
Jurisprudence from the University of Manchester, UK. He has written and edited a 
total of six books and over forty research articles on Islamic Law and Islamic Studies. 
His research focuses on Comparative Islamic Jurisprudence and Islamic Studies 
including the Judicial Authority System in Islamic Law; Islamic Family Law; Islamic Law 
of Transactions and Finance; Contemporary Islamic Thought and Culture; Professional 
Ethics; Islamic Philosophy and Faith; Islamic Ethics and Values; Islamic and the 
Environment; and Islamic Law and Human Rights.  
 

 

Dr. Azeemuddin Subhani 
{ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊ ŀƴŘ tǊƻŦŜǎǎƻǊ 
Dr. Azeemuddin holds an M.A. and Ph.D. in Islamic Law/Islamic Finance from the 
Institute of Islamic Studies, McGill University, coupled with an MBA in Accounting 
(Karachi) and an MBA and Doctoral course work in Finance from the University of 
{ƻǳǘƘŜǊƴ /ŀƭƛŦƻǊƴƛŀΦ Iƛǎ tƘΦ5Φ ŘƛǎǎŜǊǘŀǘƛƻƴ ƻƴ ǘƘŜ 5ƛǾƛƴŜ [ŀǿ ƻŦ wƛōŀ ŀƴŘ .ŀȅΩΣ 
officially recognised as a seminal theorization in Islamic law, posits a pioneering and 
original new interpretation of the rationale of the foundational prohibition of Riba, 
with far reaching conceptual and practical structural implications for the emerging 
Islamic Finance industry.  
 
Dr. Subhani is well-versed in Islamic law and in both Western and Islamic Finance, 
with over four decades international experience in academia, industry and 
ƎƻǾŜǊƴƳŜƴǘ ƛƴ ŀŘŘƛǘƛƻƴ ǘƻ ŦƛƴŀƴŎƛŀƭ {ƘŀǊƛΩŀƘ ŎƻƴǎǳƭǘƛƴƎΦ !ǎ ŀ /ŀƴŀŘƛŀƴ ƛƴŘŜǇŜƴŘŜƴǘ 
ŦƛƴŀƴŎƛŀƭ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊ ŀƴŘ tǊƻŦŜǎǎƻǊΣ 5ǊΦ {ǳōƘŀƴƛ Ƙŀǎ ǎŜǾŜǊŀƭ ǇǊƻŦŜǎǎƛƻƴŀƭ 
affiliations, consulting assignments, SƘŀǊƛΩŀƘ .ƻŀǊŘ ƳŜƳōŜǊǎƘƛǇǎ ŀƴŘ ǎǇŜŀƪƛƴƎ 
engagements at international Islamic Finance conferences. 
 

 

Mr. Tariq Mahmood Ahmed Kazim 
Deputy General Manager Support Services, Al Baraka Bank  
aǊΦ YŀȊƛƳΩǎ ǊŜǎǇƻƴǎƛōƛƭƛǘƛŜǎ ŀǎ 5Da {ǳǇǇƻǊǘ {ŜǊǾƛŎŜǎ ƛƴŎƭǳŘŜ LƴŦƻǊƳŀtion Technology 
operations, Human Resources, Administration, Public Relations and Security 
Departments in addition to overall Pakistan Unit Operation supervisory. His 
departments are responsible for more than 600 staff members in both units. Having 
an established Pakistan subsidiary since 1992 and having since grown to 29 branches, 
with a plan to reach 100 branches in the next 3 years, Mr. Kazim headed the 
negotiations of this merger, and is currently heading the merger task force. He is also 
responsible for the Head Office for Pakistan Operations and frequently visits, 
monitors and reviews Pakistan branchesΩ operations at least once every quarter. He is 
also responsible for managing and monitoring Pakistan Regional Office Performance 
as well as IT, HR and Admin Operations.  
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He is responsible for developing and implementing the Banks short and long term IT 
Operation Strategy through the IT Senior Manager. He also supervises 
implementation of Core Banking and Delivery Channel modules for the Bank and 
supervises the implementation and maintenance of Disaster Recovery Plans for IT 
Infrastructure. Bahrain Human Resources, Administration, PR and Security & Safety 
Departments: He is also directly responsible for HR, Admin, PR and Security divisional 
heads and their operation and involved in senior management job and performance 
evaluations and annual appraisals. His involvement with Al Baraka Banking Group, in 
addition to extending the normal support services (IT, HR and Admin.), extends to 
being a key member in defining key and strategic support initiatives and plans. 
 

 

Mr. Alex Gemici 
RMBS, CEEMA, Deutsche Bank  
Mr. Gemici is a Managing Director and the Head of Deutsche Bank's RMBS real estate 
mortgage origination, trading and warehouse lending businesses in Middle East and 
Africa. Alex has relocated from New York to Dubai in August 2009. Alex is a 27-year 
mortgage and real estate industry veteran with deep vertical experience in retail 
mortgage origination businesses, commercial and residential real estate, asset 
management of mortgage assets, and business strategy. Prior to joining Deutsche 
.ŀƴƪ ƛƴ нллтΣ !ƭŜȄΩǎ ŜƴǘǊŜǇǊŜƴŜǳǊƛŀƭ ŀōƛƭƛǘƛŜǎ όŀǎ CƻǳƴŘŜǊ ŀƴŘ /9hύ ǿŜǊŜ ǎƘƻǿŎŀǎŜŘ 
in the establishment and management of Montgomery Mortgage Capital - a 
mortgage banking platform with origination volume exceeding $1 billion annually.  
 
Between 1999 and 2001, Alex was a Senior Vice President at MortgageIT, Inc. (a top 
U.S. mortgage lender later acquired by Deutsche Bank) and was responsible for new 
business development and M&A. 5ǳǊƛƴƎ !ƭŜȄΩǎ ǘŜƴǳǊŜΣ ƳƻǊǘƎŀƎŜ ƻǊƛƎƛƴŀǘƛƻƴ ǾƻƭǳƳŜ 
of the company increased from $10 million per month to over $1 billion per month. 
Between 1997 and 1999, Alex was Managing Partner of a firm which acquired and 
managed nearly a thousand residential apartment units located in four states in the 
U.S. Between 1995 and 1997, Alex was Managing Director of the Clifford Companies 
and ran their multi-family property acquisition fund. Between 1983 and 1995, Alex 
had a variety of roles at the LFC Group of Companies and was appointed Managing 
Director and Head of LFC Equities, the real estate investment arm of LFC. 
 

 

Dr. Saqib Awan  
General Counsel, Unicorn Capital  
Dr. Awan was formerly a member of the commercial and projects Jeddah-based 
international Saudi law firm, The Alliance Law Firm, and advised on Islamic finance, 
corporate, commercial and transactional deals, with his clients ranging from major 
Saudi companies to local and international banks. Dr. Awan was relocated from Dubai 
to DLA Piper's office in Riyadh, Kingdom of Saudi Arabia, where he worked on various 
projects and provided assistance to international clients on the ground. 
 
In addition to advising on some of the largest Islamic financing deals in the Arabian 
Gulf region, Dr. Awan has extensive experience in representing multinational and 
regional corporations in relation to foreign direct investment, incorporations, 
compliance, capital markets and regulatory regimes. Dr. Awan has acted for the 
National Commercial Bank, the largest Saudi bank, in engineering Shari'ah compliant 
retail products for real estate schemes. Dr. Awan also served as Saudi Counsel to the 
wŀōƛƎƘ ǇŜǘǊƻŎƘŜƳƛŎŀƭ ǇǊƻƧŜŎǘ ŀƴŘ ǘƘŜ {!!5 ǎǳƪǳƪ ƛǎǎǳŜΦ 5ǊΦ !ǿŀƴΩǎ ŜȄǇŜǊƛŜƴŎŜ 
includes advising UAE government agency on Saudi Arabian real estate laws and 
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regulations as part of GCC jurisdictional survey.  
 
Dr. Awan possesses strong bilingual skills where he can negotiate, draft and transact 
in Arabic and English based on his previous experience as a freelance translator. 
Earlier in his career, Saqib worked as a bilingual researcher in the fields of corporate 
media, comparative commercial laws and Shari'ah. Dr. Awan left DLA Piper in 
December 2009 and has been appointed the General Counsel of Unicorn Capital 
Saudi Arabia (majority owned subsidiary of Unicorn Islamic Investment Bank in 
Bahrain). Dr. Awan has also been engaged by local KSA and regional clients in 
litigation and arbitration cases with his role ranging from assisting senior partners to 
preparing case documentation, translation and authentication of documents in 
relation thereto. 
 

 

Mr. Paul Melotto 
Chief Financial Officer, Deutsche Gulf Finance 
Mr. Melotto is the Chief Financial Officer heading the Financial Controlling 
Department at Deutsche Gulf Finance. He offers an expertise in financial control 
which he has gained from his 10 years of experience. Prior to joining Deutsche Gulf 
Finance in the year 2007, Paul served as the Financial Controller of MortgageIT from 
2001 to 2007. During Paul's tenure with MortgageIT, the company underwent an 
Initial Public Offering, followed by a secondary offering and the acquisition of the 
ƭŀǊƎŜǎǘ ƳƻǊǘƎŀƎŜ ōǊƻƪŜǊŀƎŜ ƛƴ bŜǿ ¸ƻǊƪΦ 5ǳǊƛƴƎ aƻǊǘƎŀƎŜL¢Ωǎ LthΣ tŀǳƭ ǿŀǎ 
ǇǊƻŀŎǘƛǾŜƭȅ ƛƴǾƻƭǾŜŘ ƛƴ ŎƻƴǾŜǊǘƛƴƎ ǘƘŜ ŎƻƳǇŀƴȅΩǎ aƻǊǘƎŀƎŜ .ŀƴƪƛƴƎ tƭŀǘŦƻǊƳ ǘƻ ŀ 
Mortgage REIT Platform. Paul remained with MortgageIT until it was eventually 
acquired by Deutsche Bank. Furthermore, Mr. Melotto holds a Bachelors degree in 
Accounting from Quinnipiac University in Connecticut. 
 

 

Professor Mahmood Faruqui 
Senior Adviser, Bank of London and the Middle East 
Prof. Faruqui is a Senior Adviser at the Bank of London and the Middle East. He is a 
Fulbright Fellow and a senior lawyer on Policy, Governance, Transactional and 
{ƘŀǊƛΩŀƘ !ŘǾƛǎŜƳŜƴǘ ŀǎǇŜŎǘǎ ƻŦ LǎƭŀƳƛŎ CƛƴŀƴŎŜΦ IŜ ǿŀǎ !ŘǾƛǎŜǊ ŀƴŘ .ƻŀrd Member 
of several Islamic and Conventional Financial Institutions and is invited to Islamic 
Finance round tables and conferences.  
 
 
 
 

 

Dr. Alberto G. Brugnoni  
President and Founding Member, Associazione per lo Sviluppo di Strumenti 
Alternativi e di Innovazione Finanziaria (ASSAIF)  
Dr. Brugnoni is a former Director of Merrill Lynch Private Bank (Suisse). He runs 
ASSAIF from Milan and London. ASSAIF is a consultancy on Islamic Finance that 
advises governments, international organisations, public agencies, companies, 
international law firms, banks, management companies, universities and stakeholders 
associations.  
 
He has been personally involved in Islamic Finance since the late 1980s and has 
authored Pilot Project Genoardo, a multi-disciplinary study for the establishment of a 
Mediterranean Development Bank based on Islamic principles. He regularly chairs 
major Islamic Finance events around the globe.  
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Ms. Claire Grainger 
Partner, Agha & Co 
Claire is a dual qualified lawyer having first obtained a degree in Civil Engineering and 
Construction Management at the University of Leeds England and worked in the 
construction industry before qualifying as a Solicitor in England and Wales. Claire 
brings to the firm a unique knowledge of Construction, Engineering and 
Infrastructure Projects having first studied and worked as a civil engineer coupled 
with, following her qualification as a Solicitor, hands-on experience in structuring, 
documenting and negotiating landmark deals in Europe and the MENA regions with a 
business-savvy, client friendly and responsive approach. She is the preferred choice 
of lawyer by many national and international clients due to her in-depth, hands on 
experience, meaning that clients do not waste valuable time and energy having to 
educate her first about the intricacies of a project. 
 

 

Dr. David Zahra 
Associate, Camilleri Preziosi 
Dr. Zahra graduated Doctor of Laws from the University of Malta in November 2006 
ŀŦǘŜǊ ǎǳōƳƛǘǘƛƴƎ Ƙƛǎ ǘƘŜǎƛǎ ƻƴ ǘƘŜ aŀƭǘŜǎŜ tŀǊƭƛŀƳŜƴǘΩǎ ǊƻƭŜ ƛƴ ǘƘŜ ǎŎǊǳǘƛƴy of 
European legislation. Dr. ZahraΩǎ main interests are in financial services, competition 
law, trusts law and Arab commercial laws. He has concentrated on these areas in his 
post-graduate studies at the University of London. In partial fulfillment of his LL.M. 
degree, he submitted a thesis on the competition law aspects of the EU Regulatory 
Framework for Electronic Communications and its implications on small EU Member 
States under the supervision of Professor Richard Wilsh. Dr. Zahra has also studied at 
the Università degli Studi di Roma Tre, Rome, as part of the Erasmus exchange 
programme. At Camilleri Preziosi, Dr. Zahra is actively involved in M&A and corporate 
finance transactions, both locally and internationally.  
 

 

Mr. Germain Birgen 
Managing Director, HSBC Securities Services (Luxembourg) S.A. 
Germain Birgen, a Luxembourg national, is a Managing Director of HSBC Securities 
Services (Luxembourg) S.A. and Global Head of Fund solutions HSS. He has been 
active in the Investment fund sector in Luxembourg for more than 25 years. In the 
local industry, he was a member of the Luxembourg Stock Exchange Commission for 
more than 10 years.  
 
Within the Association of the Luxembourg Fund Industry (ALFI), he created in 2008 a 
dedicated Committee with a focus on Islamic Funds and he is presently chairing such 
Committee. Furthermore, he is coordinating a task force on the same subject 
implemented by the governmental agency for the development of financial services. 
 

 

Mr. Miguel Borg 
Group Risk Consultant, Bank of Valletta plc 
Miguel Borg occupies the position of Group Risk Consultant at Bank of Valletta plc. He 
is mainly responsible to advise the Board and senior management on risk 
management issues and polices. In addition, he is responsible for the smooth and 
effective implementation of the banking regulations, including the Basel Accord. 
Miguel is also a member of various internal risk-related committees. 
 
Prior to his employment in the private sector, he was employed as a Senior Analyst 
with the Financial Stability Office at the Central Bank of Malta. His responsibilities 
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included macro stress testing, quantitative risk modeling, liquidity risk management 
and banking regulation. 
 

 

Mr. Kenneth Farrugia 
Chairman of the Board of Governors, FinanceMalta 
Mr. Farrugia joined Bank of Valletta plc in October 1985 and has occupied various 
roles within the BOV Group. Mr. Farrugia is a director on the Board of Valletta Fund 
Management Limited and Chief Officer on the Executive Committee of Bank of 
Valletta plc. 
 
Within the financial services industry, Mr. Farrugia is a member on the Financial 
Services Consultation Council and also serves as Chairman of the Committee of the 
Malta Funds Industry Association and Chairman of the Board of Governors of 
FinanceMalta. 
 
 

 

Mr. Murat Ünal 
Founder and Board Member, Funds@Work 
 
Murat Hasan Ünal studied Business Administration and graduated from the 
University of Adelaide/Australia (with research in Asia/Pacific) with a Bachelors 
Degree in Commerce (B.Com). He worked for an international management 
consulting firm after his studies and joined the mutual fund/financial services 
business in 1998, acting finally as a Management Committee member for a German 
Asset Manager where he was mainly responsible for integrated marketing, sales and 
PR. 
 
As Head of Investment Marketing and Sales within Citibank Northern Europe 
(focusing on Belgium & France) in Brussels, he managed the third party fund business 
(CitiChoice) and brokerage activities. Before Murat founded Funds@Work at the end 
of 2001, which he now represents as the responsible board member, he took over 
the bank marketing business at Fidelity Investments for a short period of time. Murat 
has a Master of Business Administration degree (M.B.A) from the Kellogg School of 
Management/USA in joint cooperation with WHU/Germany and its network 
programs at Tel Aviv University/Israel and Hong Kong University of Science and 
Technology/China). Murat also holds a Master of Laws (LL.M.) degree from the School 
of Law at Northwestern University (NLaw) in Chicago. 
 
Murat is a candidate for a Doctorate in Business Administration at IE Business School 
in Madrid, focusing on Social Network Analysis and its impact on Strategy, but 
particularly Corporate Governance. He is also a Senior Researcher with the Center of 
Islamic Economics and Finance at IE Business School. He has published and 
contributed to more than 1000 articles in leading international dailies, practitioner 
magazines, and industry books looking specifically at the investment sector. 
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Br. Pervez Nasim 
Chairman and CEO, Ansar Financial and Development Corporation 
Br. Pervez Nasim is a Bachelor of Commerce and a Certified Management 
Accountant. He is a founding member and Chair of the Board of the Islamic Co-
operative Housing Corporation Ltd. and he has been volunteering his time since its 
inception in 1980 in Toronto, and Ansar Co-operative Housing Corporation, first 
Interest-Free Home Ownership and Investment projects in North America. 
 
Br. Pervez Nasim is also Chairman & CEO of a number of Ansar Financial Group of 
Companies that organized the 3rd International Islamic Banking, Finance & Insurance 
(Takaful) Conference held in Ottawa, Canada in May 2007. Ansar Financial Group 
Companies are managing investments on Interest-free basis in various Projects and 
Joint Ventures in excess of $85 Million in Canada. Br. Pervez Nasim was employed by 
the Ministry of Finance in Canada from where he retired in 2004 after twenty-seven 
years of service so that he can devote more time to the various Islamic Financing & 
Investment Projects. During the past twenty-three years he has made a number of 
presentations on Islamic Finance in a number of International Islamic Banking and 
Finance conferences held in Chicago, Houston, Los Angles, Toronto, Khartoum, Kuala 
Lumpur, Trinidad, Chittagong, Jakarta, Riyadh, Monterrey Mexico, Brunei Darussalam 
and at Harvard University, London School of Economics in England and at Crans 
Montana Forum in Geneva, Switzerland. 
 

 

Mr. Rehan Noor Pathan 
Head of International Sales, NCB Capital 
Rehan Pathan is the Head of International Sales at NCB Capital covering Asset 
Management, Brokerage and Investment Banking sales outside Saudi Arabia. NCB 
/ŀǇƛǘŀƭ ƛǎ ŀƳƻƴƎ ǘƘŜ ƭŜŀŘƛƴƎ ǊŜƎƛƻƴŀƭ ƛƴǾŜǎǘƳŜƴǘ ƳŀƴŀƎŜǊǎ ŀǎ ǿŜƭƭ ŀǎ ǘƘŜ ǿƻǊƭŘΩǎ 
ƭŀǊƎŜǎǘ {ƘŀǊƛΩŀƘ Compliant Asset Management Company. NCB ranks among the top 3 
brokers in Saudi Arabia and is a leading player in the domestic Investment Banking 
arena. Rehan and his team focuses ƻƴ ƎǊƻǿƛƴƎ b/. /ŀǇƛǘŀƭΩǎ ǇǊŜǎŜƴŎŜ ƛƴ 
international markets and help the firm achieve its vision of becoming a leading 
ǇǊƻǾƛŘŜǊ ƻŦ {ƘŀǊƛΩŀƘ /ƻƳǇƭƛŀƴǘ ŀƴŘ ǊŜƎƛƻƴŀƭ ƛƴǾŜǎǘƳŜƴǘ ƳŀƴŀƎŜƳŜƴǘ ǎƻƭǳǘƛƻƴǎ ŀƴŘ 
funds, regional securities trading and access to Saudi Investment Banking 
opportunities globally. 
 
Rehan joined NCB Capital in September 2008 after 6 years with Deutsche Bank (DB), 
first in Bahrain and then in Dubai. In his last role with DB, Rehan was with Deutsche 
Asset 
Management, based out of the DIFC, Dubai, where he was Vice President, DWS Sales 
and Distribution for the MENA region. In this role he helped build and develop the 
fund business for DB Asset Management across multiple regional and international 
distribution channels. One of his key areas of focus was the distribution of the DWS 
bhhw ǊŀƴƎŜ ƻŦ {ƘŀǊƛΩŀƘ ŎƻƳǇƭƛŀƴǘ ŦǳƴŘǎΦ tǊƛƻr to his role with the asset management 
ƎǊƻǳǇΣ wŜƘŀƴ ǿƻǊƪŜŘ ŦƻǊ 5ŜǳǘǎŎƘŜ .ŀƴƪΩǎ Dƭƻōŀƭ ¢ǊŀƴǎŀŎǘƛƻƴ .ŀƴƪƛƴƎ ŘƛǾƛǎƛƻƴΣ ǿƘŜǊŜ 
he managed Institutional Sales, again in the MENA region, including Pakistan. 
 
He began his career in 1997 with ABN AMRO, Bahrain, working in the Private Banking 
and Corporate Banking Divisions. Rehan is a graduate of the University of Bahrain 
with a B.Sc. in Business Administration and holds an Executive MBA in Islamic Finance 
from Cass Business School of City University, London. 
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Mr. Siraj Ahmed 
Senior Legal Consultant, Agha & Co 
Siraj Ahmed is a Senior Legal Consultant at Agha & Co, practicing in both the 
corporate/commercial transactions and dispute resolution practices at the firm. Prior 
to joining Agha & Co, Mr. Ahmed launched Ƙƛǎ ŎŀǊŜŜǊ ŀǘ /ƘƛŎŀƎƻΩǎ WŜƴƴŜǊ ϧ .ƭƻŎƪΣ ŀƴ 
Am Law 100 firm, where he earned three performance-based bonuses as part of a 
trial team that successfully litigated a highly technical, multimillion-dollar technology 
dispute. Mr. Ahmed's Jenner experience includes high technology litigation, 
commercial and corporate transactions, and intellectual property, and he was also 
awarded the American Bar Association and Bureau of National Affairs Award for 
Excellence in Intellectual Property Law. 
 
Subsequently, Mr. Ahmed founded his own practice in the Boston area, serving as 
external transactions counsel for various U.S. and multinational corporations in 
connection with Islamic finance transactions, commercial relationships, joint 
ventures, corporate control, shareholder rights, venture capital financing, and 
corporate mergers and acquisitions. He also represented real property developers 
and construction companies, and acquired a construction supervisor license to better 
ǳƴŘŜǊǎǘŀƴŘ Ƙƛǎ ŎƭƛŜƴǘǎΩ ƛƴŘǳǎǘǊȅΦ aǊΦ !ƘƳŜŘ Ƙŀǎ ŜȄperience with arbitrations 
conducted by the American Arbitration Association, International Trade Commission, 
and the International Chamber of Commerce, and before numerous U.S. government 
panels in connection with construction disputes. 
 
Mr. Ahmed is a member of the State Bar of Massachusetts, and has been previously 
admitted to the State Bars of Illinois and Wisconsin. He is committed to pro bono 
work, and represents non-profit organizations and asylum applicants. Mr. Ahmed 
earned his Juris Doctor, cum laude, from the University of Wisconsin Law School in 
2002, and gained membership to the Dean's Honor List all three years of law school. 
He served as an editor for the American Bar Association, and founded the first 
Muslim bar association of New England. 
 

 

Mr. William Portelli 
President, Malta Union of Bank Employees 
In addition to the role of President of the Malta Union of Bank Employees ς MUBE, 
Mr. Portelli presently occupies the role of President of the Confederation of Malta 
Trade Unions ς CMTU and is an active member of the Employment Relations Board 
and the Malta Council of Economic and Social Development and currently sitting on 
the Governing Boards of the Dublin Foundation and Cedefop. For nearly two years he 
occupied the post of Chairperson of the NECC Consumers sub-committee. He has an 
active role behind developments in the areas of the European Social Dialogue, 
Banking and Financial services, Innovative Training methods and the processes of 
managing change. 
 
Mr. Portelli has over thirty years experience as a banker out of which 11 years as 
President of the Malta Union of Bank Employees MUBE and specializes in Industrial 
Relations relating to Banking, Finance and Insurance. He is one of the founder 
ƳŜƳōŜǊǎ ƻŦ ǘƘŜ Ψǘŀǎƪ ŦƻǊŎŜΩ ōŜƘƛƴŘ ǘƘŜ LǎƭŀƳƛŎ Cƛƴance initiative in Malta. 
 
 
 

  
Mr. Aziz Hashmi 
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ABC Islamic Bank 
Mr. Hashmi had started his career with Citibank and has 12 years experience with 
Citibank in Pakistan, Athens and Bahrain. Mr. Hashmi also spent 11 years with Arab 
.ŀƴƪƛƴƎ /ƻǊǇƻǊŀǘƛƻƴΩǎ ς International Division from 1983 to 1993. Since 1994 to date, 
he has been working with ABC Islamic Bank. 
 
Mr. Hashmi has vast experience in international banking. During his career, he has 
managed major corporate and bank relationships covering North Africa, South Asia, 
South East Asia and Middle East; and also manages the very important relationship of 
the Islamic Development Bank, Jeddah. Mr. Hashmi holds his Business Administration 
degree from the University of Karachi, Pakistan.  
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Appendix 2 ɀ Conference Programme  
 

DAY 1 27 October 2010 
  

8.30AM Welcome Coffee and Registration 
  
8.45AM Recital of Al-Fatihah (pre-recorded) to be played prior to commencing conference 
  
8.50AM wŜŀŘƛƴƎ ŦǊƻƳ ǘƘŜ Iƻƭȅ vǳǊΩŀƴ ϧ ¢Ǌŀƴǎƭŀǘƛƻƴ 

Malta Islamic Call Society 
  
9.00AM Introduction 

Mr. Reuben Buttigieg, Co-Chair of the Conference 
  
9.10AM Opening Speech  

The Honorable Mr. Tonio Fenech, Minister of Finance, the Economy and Investment 
 
The Signing of Statute of the World Islamic Finance Institute (WIFI) 

  
9.30AM Commercial Ethics in Islam 

Prof. Dr. Ahmed Akgündüz  
  
9.55AM Coffee Break 
  
10.10AM Islamic Finance at its Core: Philosophy, Principles and Practices  

Mr. Oliver Agha 
  
11.00AM [ŜŀŘƛƴƎ CƛƎǳǊŜǎ ƛƴ LǎƭŀƳƛŎ CƛƴŀƴŎŜ ϧ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊǎ tŀƴŜƭΥ  

ά¢ƘŜ LƳǇƻǊǘŀƴŎŜ ƻŦ !!hLCL {ǘŀƴŘŀǊŘǎ ŀǎ wŜŦƭŜŎǘƛƴƎ LƧƳŀΩŀ όŎƻƴǎŜƴǎǳǎύΥ Ψ/ŀƴ ¢ƘŜǊŜ .Ŝ ŀ 
aŀǘŜǊƛŀƭ 5ŜǾƛŀǘƛƻƴ ŦǊƻƳ ¢ƘŜǎŜ ƛƴ CǳǘǳǊŜ {ǘǊǳŎǘǳǊŜǎΚΩέ  

 
Moderator:  
Panelists:  
 
 

 
Mr. Oliver Agha 
5ǊΦ IǳǎǎŜƛƴ IŀƳƛŘ Iŀǎǎŀƴ όtǊƻƳƛƴŜƴǘ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊύΣ  
Sheikh Esam Ishaq όtǊƻƳƛƴŜƴǘ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊύΣ  
Dr. Ahmed Akgunduz,  
Mr. Murat Ünal, Founder and Executive Board Member, Funds@Work 
5ǊΦ !ȊŜŜƳǳŘŘƛƴ {ǳōƘŀƴƛ ό{ƘŀǊΩƛŀƘ {ŎƘƻƭŀǊ ŀƴŘ tǊƻŦŜǎǎƻǊύ 
 

  

12.00PM άvǳŜǎǘƛƻƴ ϧ !ƴǎǿŜǊǎ ǿƛǘƘ {ƘŀǊƛΩŀƘ {ŎƘƻƭŀǊǎέ  

Interactive session with Audience 
 
Moderators:  

 
Conference Chairmen 
 

  
12.20PM Lunch and Prayer 
  
1.30PM tŀƴŜƭ {ŜǎǎƛƻƴΥ άwƻƭŜ ŀƴŘ wŜǎǇƻƴǎƛōƛƭƛǘƛŜǎ ƻŦ ǘƘŜ [ŜŀŘƛƴƎ /ƻƴǾŜƴǘƛƻƴŀƭ Lƴǎǘƛǘǳǘƛƻƴǎ ƛƴ LǎƭŀƳƛŎ 

Finance: Have the Top Conventional Banks and Funds Molded Islamic Finance in Their 
±ƛǎƛƻƴΚέ  
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Moderator: 
Panelists:  
 

Prof. Abdullah Al-Shami (The Petroleum Institute, Abu Dhabi) 
Dr. Hussein A. Hassan (Deutsche Bank),  
Mr. Rehan Pathan (Head of International Sales, NCBC),  
Mr. Aziz Hashmi (ABC Islamic Bank),  
Dr. Saqib Awan (General Counsel, Unicorn Investment Bank),  
Mr. Germain Birgen (Managing Director ς Global Head of Fund Solutions, HSBC 
Securities Services (Luxembourg) S.A) 

  

2.20PM hǇǇƻǊǘǳƴƛǘƛŜǎ ƛƴ ǘƘŜ D//Υ άLǎ LǎƭŀƳƛŎ CƛƴŀƴŎŜ ǘƘŜ YŜȅ ǘƻ hǇŜƴ ǘƘŜ 5ƻƻǊ ǘƻ ǎǳŎƘ 
OpportunitiesΚ Lǎ {ƘŀǊƛΩŀƘ /ƻƳǇƭƛŀƴǘ LƧŀǊŀƘ CƛƴŀƴŎƛƴƎ ǘƘŜ {ƭŜŜǇƛƴƎ Dƛŀƴǘ ƛƴ {ŀǳŘƛ !ǊŀōƛŀΚέ  
 
Moderator:  
Panelists:  
 

 
Mr. Oliver Agha 
Mr. Tariq Kazim (DGM, Al Baraka Islamic Bank),  
Mr. Paul Melotto (CFO, Deutsche Gulf Finance, Saudi Arabia),  
Mr. Aziz Hashmi (ABC Islamic Bank),  
Mr. Rehan Pathan (Head of International Sales, NCBC),  
Dr. Saqib Awan (General Counsel, Unicorn Investment Bank) 

   

3.20PM ά{ƘŀǊƛΩŀƘ DƻǾŜǊƴŀƴŎŜ CǊŀƳŜǿƻǊƪΥ {ƻŎƛŀƭ bŜǘǿƻǊƪǎ ŀƴŘ LƳǇŀŎǘ ƻƴ /ƻǊǇƻǊŀǘŜ DƻǾŜǊƴŀƴŎŜ 
ƛƴ ǘƘŜ LǎƭŀƳƛŎ CƛƴŀƴŎŜ LƴŘǳǎǘǊȅέ  
Mr. Murat Ünal (Founder and Executive Board Member, Funds@Work) 

  

3.50PM Coffee Break 

  

4.05PM άaƻǊǘƎŀƎŜ CƛƴŀƴŎŜΥ tŜƴŜǘǊŀǘƛƻƴ ƛƴ ǘƘŜ D//Κ ²Ƙŀǘ hǇǇƻǊǘǳƴƛǘƛŜǎ 9ȄƛǎǘΚέ  
 
Moderator:  
Panelists:  
 

 
Mr. Oliver Agha 
Mr. Alex Gemici (Head of RMBS, Middle East & Africa, Deutsche Bank),  
Mr. Tariq Kazim (DGM Al Baraka Islamic Bank),  
Mr. Aziz Hashmi (ABC Islamic Bank),  
Mr. Rehan Pathan (Head of International Sales, NCBC), 
Dr. Saqib Awan (General Counsel, Unicorn Investment Bank) 
 

5.00PM Closing Remarks 
 

7.30PM Mediterranean Awards for Global Excellence in Islamic Finance: Under the distinguished 
patronage of his Excellency Dr. George Abela, the President of Malta  
Dinner and Awards-Giving Ceremony at the Grand Hotel Excelsior Ballroom , Floriana 
 
1. Islamic Banking Award:  
Commitment to Principle, Innovation & Quality  
2. Islamic Advisory Award:  
Leading Mediterranean Advisory Group  
оΦ 9ȄŎŜƭƭŜƴŎŜ ƛƴ {ƘŀǊƛΩŀƘ aƻǊǘƎŀƎŜ CƛƴŀƴŎŜΥ  
Commitment to Principle, Innovation & Quality  
4. Major Contribution to Islamic Finance Award  
5. Most Developed Zakat/Charity Program Award 
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DAY 2  28 October 2010 
  

8.10AM ά5ƛǎǇǳǘŜ wŜǎƻƭǳǘƛƻƴΥ ¢ƘŜ {ƘŀǊƛΩŀƘ /ƻƴǎƛŘŜǊŀǘƛƻƴǎ ς Case in Point: The Nakheel Sukuk 
5ŜŦŀǳƭǘέ  
Interactive Panel with Claire Grainger, Head of Projects & Dispute Resolution, & Partner, Agha & Co 

  

8.40AM άbƻǊǘƘ !ƳŜǊƛŎŀ ς LǎƭŀƳƛŎ CƛƴŀƴŎƛƴƎ ŦƻǊ IƻƳŜ hǿƴŜǊǎƘƛǇ ϧ LƴǾŜǎǘƳŜƴǘǎέ  
Presentation:  Mr. Pervez Nasim, Chairman, Ansar Financial & Development Corporation 

  

9.10AM ά[ƛǉǳƛŘƛǘȅ aŀƴŀƎŜƳŜƴǘ ƛƴ LǎƭŀƳƛŎ .ŀƴƪƛƴƎέ  
Presentation: Mr. Aziz Hashmi, Executive Director, ABC Islamic Bank 

  

9.40AM Coffee Break 
  

9.55AM Round Up of Morning Session with Panelists 
  

10.20AM ά/ǊŜŘƛǘ /ŀǊŘǎ ς Is there an Islamic Finance Solution to Meet the Opportunity? What are the 
CƻƳƳŜǊŎƛŀƭ 5ǊƛǾŜǊǎΚέ  
 
Moderator: Mr. Oliver Agha  
Market Credit Card Structure Presentation by Siraj Ahmed, Senior Associate, Agha & Co 

  

10.45AM European Session: Developments of Islamic Finance in Europe  
 
Moderator: 
Panelists: 
 

 
Mr. Reuben Buttigieg 
 

  

11.15AM άbŜȄǘ {ǘŜǇǎ CƻǊǿŀǊŘ ŦƻǊ aŀƭǘŀ ŀƴŘ LǎƭŀƳƛŎ CƛƴŀƴŎŜΚέ  
 
Moderator:  
Panelists:  
 

 
Mr. Reuben Buttigieg 
Mr. William Portelli (Malta Union of Bank Employees),  
Mr. Kenneth Farrugia (Finance Malta),  
Mr. Oliver Agha (Agha & Co),  
Mr. David Zahra,  
Mr. Miguel Borg (Group Risk Consultant, BOV) 
 

  

12.00PM Closing Remarks 
Conference Chairmen 

  

12.30PM Lunch & Networking Session 
Hosted by the Minister for Foreign Affairs 
The Hon. Dr. Tonio Borg at the Ministry of Foreign Affairs, Valletta 
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Appendix 3 ɀ Mediterranean Awards for Global Excellence in Islamic Finance 

Presidential Address  
Speech made by Mr. Reuben Buttigieg on behalf of H.E. Dr. George Abela, President of Malta. 
 
The Mediterranean Awards for Global Excellence in Islamic Finance were held on 27 October 2010, at the 
Grand Hotel Excelsior, Floriana, Malta.  
 
 As is known, these Mediterranean Awards for Global Excellence in Islamic Finance are being held under the 
Distinguished Patronage of His Excellency Dr. George Abela, President of Malta.  
 
H.E. The President Dr. George Abela is away on a official visit to the UK to visit Maltese patients receiving 
treatment there who are supported by the Malta Community Chest Fund. As a result, unfortunately, he is unable 
to be with us today.  
 
Nonetheless, His Excellency has kindly sent us the following message.  
 
QUOTE  
 
Your Excellencies, Distinguished Guests  
 
Welcome to Malta on the occasion of the Mediterranean Awards for Global Excellence in Islamic Finance.  
 
The organisation of this special iƴǘŜǊƴŀǘƛƻƴŀƭ ŜǾŜƴǘ ƛƴ ƻǳǊ ŎƻǳƴǘǊȅ ƛǎ ŀ ǾŜǊȅ ƘŀǇǇȅ ƻŎŎŀǎƛƻƴΦ Lǘ ōŜŦƛǘǎ aŀƭǘŀΩǎ 
ƘƛǎǘƻǊƛŎŀƭ ǊƻƭŜ ŀǎ ŀ ǇƭŀŎŜ ǿƘŜǊŜ ŎǳƭǘǳǊŜǎ ƳŜŜǘ ŀƴŘ ǊŜŦƭŜŎǘǎ aŀƭǘŀΩǎ ǎǘǊƻƴƎ ŘŜǎƛǊŜ ǘƻ ōŜŎƻƳŜ ŀ aŜŘƛǘŜǊǊŀƴŜŀƴ Ƙǳō 
for Islamic Banking.  
 
As you may already be aware, on various occasions I have been inviting Islamic Finance Institutions to evaluate the 
opportunities offered by the geostrategic positions of Malta and encouraging them to invest in our country.  
 
Islamic Finance Institutions may use Malta as a gateway to Europe and North Africa.  
 
²Ŝ ŀǊŜ ŎƻƴŦƛŘŜƴǘ ǘƘŀǘ aŀƭǘŀΩǎ ƎƻƻŘ ŀƴŘ ǎǘǊƻƴƎ ǊŜƭŀǘƛƻƴǎ ǿƛǘƘ ǎƻ Ƴŀƴȅ ŎƻǳƴǘǊƛŜǎ ƻƴ ŀƭƭ ǎƛŘŜǎ ƻŦ ǘƘŜ aŜŘƛǘŜǊǊŀƴŜŀƴΣ 
accompanied by its ever developing infrastructure, make our country a natural attraction for Islamic Finance 
Institutions seeking to penetrate the Mediterranean markets.  
 
The Mediterranean is currently experiencing various development changes from the economic and political 
perspectives. Malta has its own fundamental role to play in this way forward.  
 
During my visit to Qatar, I had the pleasure and opportunity to discuss with His Excellency, Sheikh Hamad bin 
Khalifa al-Thani how our countries and regions may strengthen their links even further. The various agreements 
that were signed between our countries on the occasion of that visit, for the mutual benefit of our people, were 
inspired by this desire and our shared view of the future.  
 
The presence of your esteemed organisation in Malta for these Awards is yet another confirmation of the strong 
relations that exist and continue to develop between Middle Eastern countries and Malta, especially in the 
framework of our role at the centre of the Mediterranean.  
 
aŀȅ ƛǘ ŀƭǎƻ ŎƻƴǘǊƛōǳǘŜ ǘƻ aŀƭǘŀΩǎ ŜŦŦƻǊǘǎ ǘƻ ŦƛƴŘ ƛǘǎ ǇǊƻǇŜǊ ǇƭŀŎŜ ƛƴ ǿƘŀǘ ŀǇǇŜŀǊǎ ǘƻ ōŜ ŀ ǾŜǊȅ ǇǊƻƳƛǎƛƴƎ ŦǳǘǳǊŜ ŦƻǊ 
Islamic Finance in our beloved Mediterranean.  
 
As you are aware, the scope of the Awards is to:  
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¶ Reward entities which have been assisting in the development of Islamic Finance in the Mediterranean;  

¶ Reward global achievements in Islamic Finance;  

¶ Reward entities that contribute to the development of Islamic Finance;  

¶ Reward charitable institutions; and  

¶ Give the message that Malta is the centre of Islamic Finance in the Mediterranean Region.  
 
May this event achieve successfully all these commendable aims.  
 
I wish you all a pleasant and fruitful stay in Malta.  
 
Dr. George Abela, President of Malta 
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Appendix 4 ɀ Mediterranean Awards for Global Excellence in Islamic Finance  

Media Release Extract 
 
November 2, 2010 
 
Mediterranean Awards for Global Excellence in Islamic Finance Held in Malta Under the Distinguished Patronage 
of His Excellency Dr. George Abela, President of Malta 
 
¢ƘŜ LƴǘŜǊƴŀǘƛƻƴŀƭ LǎƭŀƳƛŎ CƛƴŀƴŎŜ /ƻƴŦŜǊŜƴŎŜΣ ǘƘŜ άaŀƭǘŀ LǎƭŀƳƛŎ CƛƴŀƴŎŜ /ƻƴŦŜǊŜƴŎŜΥ ! bŜǿ .ŜƎƛƴƴƛƴƎ нлмлΣέ ǿŀǎ 
held on October 27 and 28 at the Grand Excelsior Hotel in the Republic of Malta, and attended by some of the 
ǿƻǊƭŘΩǎ ƭŜŀŘƛƴƎ ōŀƴƪǎΣ ōƻǘƘ LǎƭŀƳƛŎ ŀƴŘ ŎƻƴǾŜƴǘƛƻƴŀƭ ό!ƭ .ŀǊŀƪŀ .ŀƴƪƛƴƎ DǊƻǳǇΣ 5ŜǳǘǎŎƘŜ .ŀƴƪ ŀƴŘ I{./Σ ŀƳƻƴƎǎǘ 
ƻǘƘŜǊǎύ ŀƴŘ ǘƘŜ ŦƛǊǎǘ {ƘŀǊƛΩŀƘ ŎƻƳǇƭƛŀƴǘ ƭŀǿ ŦƛǊƳǎ !ƎƘŀ ϧ /ƻκ!Ǝha & Shamsi. On the 27th of October, a gala dinner 
was held under the distinguished patronage of His Excellency Dr. George Abela, President of Malta, during which 
awards were presented to Islamic institutions for their commitment to the development of genuine Islamic 
ŦƛƴŀƴŎŜΦ ¢ƘŜ ŀǿŀǊŘǎ ŎƻƳƳƛǘǘŜŜ ŎƻƳǇǊƛǎŜŘ ƻŦ ǇǊƻƳƛƴŜƴǘ 9ǳǊƻǇŜŀƴ ǊŜǇǊŜǎŜƴǘŀǘƛǾŜǎ ŀƴŘ ŀ ƭŜŀŘƛƴƎ {ƘŀǊƛΩŀƘ ǎŎƘƻƭŀǊΦ 
The following awards were given: 
 
Al Baraka Banking Group won the coveted Islamic Banking Award for its global commitment to excellence in 
Islamic finance. Tariq Kazim, the Deputy General Manager, received the award on behalf of the Al Baraka Banking 
DǊƻǳǇΦ aǊΦ YŀȊƛƳ ƴƻǘŜŘΣ άLǘΩǎ ŀ ƎǊŜŀǘ ƘƻƴƻǳǊ ǘƻ ǊŜŎŜƛǾŜ ǘƘƛǎ ǇǊŜǎǘƛƎƛƻǳǎ ŀǿŀǊŘ ƻƴ ōŜƘŀƭŦ ƻŦ !ƭ .ŀǊŀƪŀ .ŀƴƪƛƴƎ 
Group. This is a significant recognition to our unparalleled commitment in promoting Islamic finance not only in 
ǘƘŜ мп ŎƻǳƴǘǊƛŜǎ ǘƘŀǘ ǿŜ ƻǇŜǊŀǘŜ ƛƴ ōǳǘ ǘƻ ǘƘŜ ǊŜǎǘ ƻŦ ǘƘŜ ǿƻǊƭŘΦ ²Ŝ ǿƛƭƭ ǊŜƳŀƛƴ ŘŜŘƛŎŀǘŜŘ ǘƻ ƻǳǊ ŎƻǊŜ {ƘŀǊƛΩŀƘ 
ǇǊƛƴŎƛǇƭŜǎ ŀƴŘ ŦƻŎǳǎŜŘ ƻƴ ƻǳǊ ǎƻƭƛŘ ōǳǎƛƴŜǎǎ ǎǘǊŀǘŜƎƛŜǎΦέ ¢Ƙe other nominees were Deutsche Bank, Meezan Bank 
and Alinma Bank. 
 
5ŜǳǘǎŎƘŜ DǳƭŦ CƛƴŀƴŎŜ όŀ Ƨƻƛƴǘ ǾŜƴǘǳǊŜ ōŜǘǿŜŜƴ 5ŜǳǘǎŎƘŜ .ŀƴƪ !DΩǎ wƛȅŀŘƘ .ǊŀƴŎƘ ŀƴŘ ŀ ƎǊƻǳǇ ƻŦ {ŀǳŘƛ ƛƴǾŜǎǘƻǊǎ 
led by Fahad Abdullah Abdulaziz Al Rajhi) won the Islamic mortgage finance award for excellence and commitment 
to quality and innovation ς their principled work in this space was deemed a market-leading proposition. Other 
nominees were Amlak Finance and Tamweel. Samer Farhoud, CEO and Paul Melotto, CFO of Deutsche Gulf Finance 
receiǾŜŘ ǘƘŜ ŀǿŀǊŘ ƻƴ ōŜƘŀƭŦ ƻŦ 5ŜǳǘǎŎƘŜ DǳƭŦ CƛƴŀƴŎŜΦ aǊΦ CŀǊƘƻǳŘ ƴƻǘŜŘΣ άLǘ ƛǎ ŀ ƎǊŜŀǘ ƘƻƴƻǳǊ ǘƻ ǿƛƴ ǎǳŎƘ ŀ 
prestigious award on behalf of Deutsche Gulf Finance, our employees and shareholders. We have made significant 
strides to educate our customers and the public as to the importance of home ownership in a transparent manner 
ǿƘƛƭŜ ƪŜŜǇƛƴƎ ǘƘŜ ƘƛƎƘŜǎǘ ǊŜƎŀǊŘǎ ŦƻǊ {ƘŀǊƛΩŀƘ ŎƻƳǇƭƛŀƴŎŜΦ ²Ŝ ŀǊŜ ƘŀǇǇȅ ǘƻ ōŜ ŀǘ ǘƘŜ ŦƻǊŜŦǊƻƴǘ ƛƴ ƘƻƳŜ ŦƛƴŀƴŎŜ ƛƴ 
{ŀǳŘƛ !ǊŀōƛŀΦέ  
 
Kuwait Finance House won the major contribution to Islamic finance award on account of their longstanding 
commitment and work in the Islamic space; other nominees were Al Rajhi Bank and Bank Albilad.  
 
Qatar Zakat Fund won the Islamic charity award for their work in this space; other nominees were Zakat Fund UAE, 
Dubai Islamic Bank and BMB Islamic.  
 
Funds@Work won the Islamic Advisory Award for their work in this space, including in relation to the development 
of corporate governance and transparency.  

 
The awards were presented during a gala dinner hosted by the Malta Institute of Management. Earlier in the day, a 
memorandum of understanding was signed by market leading institutions for the formation of the World Islamic 
Finance Institute (WIFI), evidencing commitment to promote, promulgate and preserve best practices, principles 
and corporate governance in the Islamic finance industry. The founding members of the institute are the Al Baraka 
Banking Group, Deutsche Gulf Finance, Ernst & Young, Agha & Co, Erremme Business Advisors, Malta Union of 
Bank Employees and the Malta Institute of Management. 
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Appendix 5 ɀ Developments in Islamic Finance in Mediterranean Basin  
From a Collection of Media Sources 

Tunisia  

Islamic Finance was authorised by the Tunisian Government in 2006. This was part of a move towards attracting 
more investment from Gulf petrodollars. To date, this has resulted, among others, in an investment of a $3 billion 
ǇǊƻƧŜŎǘ όƛƴ нллтύ ōȅ .ŀƘǊŀƛƴΩǎ DǳƭŦ CƛƴŀƴŎŜ IƻǳǎŜΣ ŀƴ LǎƭŀƳƛŎ LƴǾŜǎǘƳŜƴǘ .ŀƴƪΦ ¢ƘŜ ǇǊƻƧŜŎǘΣ Ψ¢ǳƴƛǎ CƛƴŀƴŎƛŀƭ 
IŀǊōƻǳǊΣΩ ƛǎ ŜȄǇŜŎǘŜŘ ǘƻ make Tunisia a world-class offshore financial centre ς ƛǘ ǿƛƭƭ ŀƭǎƻ ōŜ bƻǊǘƘ !ŦǊƛŎŀΩǎ ŦƛǊǎǘΦ 
!ƳƻƴƎǎǘ ƻǘƘŜǊǎΣ ƛǘ ǿƛƭƭ ōŜ ǘƘŜ ǎƻǳǊŎŜ ƻŦ мсΣллл ƴŜǿ Ƨƻōǎ ŀƴŘ ƛǎ ŜȄǇŜŎǘŜŘ ǘƻ ŎƻƴǘǊƛōǳǘŜ ƎǊŜŀǘƭȅ ǘƻ ¢ǳƴƛǎƛŀΩǎ D5tΦ  
 
Islamic Banking in Tunisia was initiated in 2007 and is contributing well to the Tunisian banking sector. Bank Et-
Tamweel Al-Tunisi Al-Saudi (B.E.S.T.) Bank, an arm of Albaraka Banking Group, was established in 2007 and a year 
later Noor Islamic Bank opened a representative office to also provide {ƘŀǊƛΩah compliant banking solutions to the 
North African region.  
 
¢Ƙƛǎ ȅŜŀǊ Ƙŀǎ ǎŜŜƴ ǘƘŜ ŜǎǘŀōƭƛǎƘƳŜƴǘ ƻŦ ǘƘŜ ¢ǳƴƛǎƛŀΩǎ ŦƛǊǎǘ ŘƻƳŜǎǘƛŎ LǎƭŀƳƛŎ .ŀƴƪΣ ½ŀȅǘǳƴŀ ½ƛǘƻǳƴŀ .ŀƴƪΣ ŦƻǳƴŘŜŘ ōȅ 
the son-in-ƭŀǿ ƻŦ ¢ǳƴƛǎƛŀΩǎ ǇǊŜǎƛŘŜƴǘΣ aǊΦ aƻƘŀƳƳŜŘ {ŀƪƘŜǊ 9ƭ aŀǘŜǊƛΦ ½ƛǘƻǳƴŀ Bank will be offering its diversified 
and innovative products to the Tunisian population in compliance with Tunisian finance law. Zitouna Bank will be 
opening subsidiaries in other countries in the Maghreb and has established relations with twelve Islamic Banks, 
this in collaboration with the Institute of Islamic Banks of Bahrain.  
 
Zaytuna Takaful may also start operations soon and the Institute of Islamic Banking and Insurance is projecting a 
growth rate of 15%-20% and for premiums to reach $7.4 billion by 2015.  

Morocco 

In 2006, Gulf Finance House signed a US$1.4 billion deal with the Government of the Kingdom of Morocco for two 
mixed-use development projects in the tourism/leisure sector. The central bank of Morocco, Bank Al-Maghrib, 
joined the IFSB.  

In 2007, Morocco authorised segments of Islamic finance partly to lure investment inflows from Gulf Arab states 
on which on their fast-growing tourism and real estate sectors depend. In 2008 Morocco still did not allow full-
fledged Islamic institutions and only conventional banks were permitted to offer Islamic financial services 
products, albeit, with a higher tax than conventional banking products. However, Moroccan financial authorities 
have been criticised by powerful Islamist opposition for the slow start of Islamic banking. These authorities are 
ƴƻǿ ŘŜǘŜǊƳƛƴŜŘ ǘƻ ŘŜǾŜƭƻǇ LǎƭŀƳƛŎ ŦƛƴŀƴŎƛŀƭ ǎŜǊǾƛŎŜǎΣ ŀŎŎƻǊŘƛƴƎ ǘƻ aƻǊƻŎŎƻΩǎ ŎŜƴǘǊŀƭ ōŀƴƪ ŎƘƛŜŦΦ 

In 2008, Morocco allowed conventional banks to offer Ijarah products, murabahah and musharakah. The 
government imposed higher tax on Islamic financial products than conventional banking products. To date, tax 
issues remain a major problem for Islamic Finance in Morocco. Many experts accuse the implementation of value-
added taxes (VAT) as largely responsible for this situation. Indeed, in the minds of consumers, there remains a 
clear inconsistency between these products and those usually offered by banks. In the conventional sense, Islamic 
products do not produce any interest, only a negotiated profit margin is initially applied. The margin is, however, 
ǎǳōƧŜŎǘ ǘƻ ±!¢Σ ƳŀƪƛƴƎ ŎǳǎǘƻƳŜǊǎ ǿŜŀǊȅ ƻŦ ǘƘŜǎŜ ǎǇŜŎƛŀƭ ǇǊƻŘǳŎǘǎΦ !ŎŎƻǊŘƛƴƎ ǘƻ ŀ ŎǳǎǘƻƳŜǊΣ άƴƻǘ ƻƴƭȅ ŀǊŜ ǘƘŜȅ ƴƻǘ 
Islamic because they include a profit margin, but they remain more expensive than conventional banking 
produŎǘǎΦέ 
 
aƻǊƻŎŎƻΩǎ ŎŜƴǘǊŀƭ ōŀƴƪ ŎƘƛŜŦ ǎŀƛŘ ǘƘŀǘ authorities were put in awkward position by the high number of foreign 
investors willing to open Islamic banks there ς up to ten investors from Arab countries were interested in setting 
up Islamic banks there. 
 
Kuwait-based, ShariΩah-compliant universal bank Kuwait Finance House is exploring the opportunity to launch a 
finance company in Morocco specialising in real estate. On 1 and 2 April 2009, Isla Invest Consulting organised the 
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second edition of FAFI, the African Islamic finance Forum in Casablanca. The CEO of the French firm Isla-Invest 
Consulting said άaƻǊƻŎŎƻ ƛǎ ƻƴŜ ƻŦ ǘƘŜ ŎƻǳƴǘǊƛŜǎ which is most familiar with Islamic products in the continent. 
Alternative products have been available for a few months already and the country offers great investment 
opportunities. In addition, Moroccan private banks are quite aggressive and the Casablanca Stock Exchange is very 
ŘȅƴŀƳƛŎΦέ 

The Governor of central bank approved Dar Assafaa Litamwil on 13 May 2010 as a finance company specialising in 
the marketing of alternative products. Under the brand Dar Assafaa, the company will market a range of Shari'ah-
ŎƻƳǇƭƛŀƴǘ ŦƛƴŀƴŎƛƴƎΣ ǊŜŦŜǊǊŜŘ ǘƻ ŀǎ ΨŀƭǘŜǊƴŀǘƛǾŜΩ ς the official designation in Morocco. The first four products, 
available through a network of nine branches, are based on Murabaha contracts and include: Safaa Immo: to 
finance real estate projects, Safaa Auto: vehicle finance, Safaa Cons: for the purchase of products and services and 
Safaa Tahjiz: to equip your home.  
 
Steps to remove the double payment of registration fees on property financed by Murabaha were taken in the 
2009 Finance Act. The government went further in the provisions of the Circular on Taxation of the Finance Act 
2010, reducing VAT on Murabaha. Measures ǎǳŎƘ ŀǎ ǘƘŜǎŜ ƳŀƪŜ ΨŀƭǘŜǊƴŀǘƛǾŜΩ ŦƛƴŀƴŎƛƴƎ ǎƛƎƴƛŦƛŎŀƴǘƭȅ ƳƻǊŜ 
competitive. 

Libya 

Libya is still relatively a newcomer to Islamic Finance; however, it is accelerating in its efforts to embrace Islamic 
banking, with a number of domestic and foreign players expressing interest in developing this underserved niche. 
aŀƴȅ [ƛōȅŀƴ ŎƛǘƛȊŜƴǎ ŀǊŜ ǎƘƻǿƛƴƎ ƛƴŎǊŜŀǎŜŘ ƛƴǘŜǊŜǎǘ ƛƴ ƘŀǾƛƴƎ ŀŎŎŜǎǎ ǘƻ ŎƭŜŀǊƭȅ ƛŘŜƴǘƛŦƛŜŘ {ƘŀǊƛΩŀƘ ǇǊƻŘǳŎǘǎΦ    
 
The main challenge of these products is an absence of regulatory and accounting definitions that would help 
customers differentiate between conventional and ShariΩŀƘ-compliant products.  
 
There are signs that the Central Bank of Libya (CBL) is adopting the rules to accommodate the needs of Islamic 
finance. Although traditionally, the bank was concerned with monitoring the risks and liquidity positions among all 
banking divisions, including Islamic finance units. It has granted the permission for conventional banks to open 
dedicated Islamic finance windows, which will operate in accordance with guidelines set out in the CBL circular 
issued in the second half of 2009. According to new instructions, the conventional banks will be allowed to enlarge 
the range of products with a view of opening between six and ten Islamic windows. The first bank that will be 
building on these new regulatory provisions is expected to be Al-Gumhouria bank, the same institution that 
launched ShariΩŀƘ-complaints product in Libya.  
 
In February 2010, the Union of Arab Bankers held a workshop on Islamic Finance in Tripoli. It tackled issues such as 
legal requirements, products and legal monitoring of Islamic banking services. The workshop was targeted at 
agents of Islamic banks, supervisors of Islamic financial services, the staff of IFIs legal departments, investment and 
financing of banking transactions.  
 
Lƴ !ǇǊƛƭ нлмлΣ .ŀƘǊŀƛƴΩǎ !Ƙƭƛ ¦ƴƛǘŜŘ .ŀƴƪ ǿŀǎ ǎŜǘ ǘƻ ŀŎǉǳƛǊŜ пл҈ ƻŦ [ƛōȅŀΩǎ ¦ƴƛǘŜŘ .ŀƴƪ ŦƻǊ /ƻƳƳŜǊŎŜ ŀƴŘ 
Investment. Takaful S.A. (Libya) is the only institution in Libya offering Islamic insurance.  

Algeria  

In 1991, Banque Al BŀǊŀƪŀ 5Ω!ƭƎŜǊƛŜ ό!ƭ Baraka Banking Group) established. In 2006, Al Salam Bank Algeria was 
established. In 2008, Bahrain based {ƘŀǊƛΩŀƘ-compliant investment bank Gulf Finance House unveiled its $3billion 
Economic Development Zone in Algiers. The most recent developed in 2010, banking legislation amendments were 
indicated to formally permit Islamic banking in 2011.  
 
Under the new legislation, banks will be able to offer their customers banking products and services in accordance 
with {ƘŀǊƛΩŀƘ law. They will also establish {ƘŀǊƛΩŀƘ supervisory Boards. Ben Khalifa, who is also a member of the 
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Money and Credit Council, says coordination is underway among banking and financial institutions in the Maghreb 
to unify terminology regarding financial operations with regard to Islamic laws.  

There are still only two Islamic banks in Algeria, i.e. Banque Al BŀǊŀƪŀ ŘΩ!ƭƎŜǊƛŜ ŀƴŘ !ƭ {ŀƭŀƳ .ŀƴƪ !ƭƎŜǊƛŀΦ !ƭ 
Baraka Bank of Algeria was the first private bank in the country in 1991 but the events which hit Algeria, have 
hindered several years developing the Algerian banking sector as a whole. 

The obstacles to Islamic finance in Algeria are psychological as it is not easy to accept a new system when you think 
that existing is unique and perfect.  Today, the financial crisis has challenged the supremacy of the conventional 
system. 

Lebanon 

When the global economy crumbled to the ground last year following the worst financial crisis in decades, the 
Islamic finance industry stayed strong.  
 
According to the Central Bank of Lebanon, assets of Lebanese Islamic banks grew 17 percent last year, and 12 
percent in both 2007 and 2008.  
 
The industry is new to Lebanon, where Islamic banking officially became available in 2005 after a law was passed 
validating Islamic finance practicŜǎΦ ά²Ŝ ŀǊŜ ǎŜŜƛƴƎ ŀ Ŧŀǎǘ ƎǊƻǿǘƘ ƛƴ ŘŜǇƻǎƛǘǎ ŀƴŘ ŀ ŦŀǎǘŜǊ ƎǊƻǿǘƘ ƛƴ ƭƻŀƴǎΣέ 
Ghassan Chammas, an advisor to the Board of Directors at Blom Development Bank, said.   ά²Ŝ ŀǊŜ ǎŜŜƛƴƎ ŀƴ 
increase over the last year, the same period, of more than 15 to 20 percenǘΦέ ¢ƘŜǊŜ ŀǊŜ ŎǳǊǊŜƴǘƭȅ ŦƻǳǊ ƭƻŎŀƭ LǎƭŀƳƛŎ 
banks in Lebanon, with a fifth having just received its license.  
 
9ȄǇŜǊǘǎ ŀƭǎƻ ŀǘǘǊƛōǳǘŜ ƎǊƻǿƛƴƎ ŘŜƳŀƴŘ ƛƴ [Ŝōŀƴƻƴ ǘƻ ǘƘŜ ǇǊƻŘǳŎǘ ƛǘǎŜƭŦΦ ά¢ƘŜ ǎŜǊǾƛŎŜǎ ŀǊŜ ƻǇŜƴ ǘƻ ŀƭƭ ǎŜŎǘƻǊǎ ƻŦ ǘƘŜ 
economy because the banks offŜǊ ǇǊƻŘǳŎǘǎ ŀƴŘ ƛƴǎǘǊǳƳŜƴǘǎ ǘƘŀǘ ŀǊŜ ƴƻǘ ŀǾŀƛƭŀōƭŜ ƛƴ ŎƻƴǾŜƴǘƛƻƴŀƭ ōŀƴƪǎΣέ 
/ƘŀƳƳŀǎ ǎŀƛŘΦ άCƻǊ ŜȄŀƳǇƭŜΣ ŀ ŎƻƴǾŜƴǘƛƻƴŀƭ ōŀƴƪ Ŏŀƴƴƻǘ ƛƴǾŜǎǘ ƛƴ Ŝǉǳƛǘȅ ƛƴ ŀƴȅ ŎƻǊǇƻǊŀǘƛƻƴ ōȅ ƭŀǿΣ ǿƘŜǊŜŀǎ 
LǎƭŀƳƛŎ ōŀƴƪǎ ŀǊŜ ŀƭƭƻǿŜŘ ǘƻ ŦƛƴŀƴŎŜ ŜǉǳƛǘȅΣ ƴƻǘ ƻƴƭȅ ǘǊŀŘŜΦέ 
 
This means Islamic banks can engage in joint venture, or musharakah, where a bank gives a loan to a company. But 
ƛƴǎǘŜŀŘ ƻŦ ŎƘŀǊƎƛƴƎ ƛƴǘŜǊŜǎǘΣ ǘƘŜ ōŀƴƪΩǎ ǇǊƻŦƛǘ ƻƴ ǘƘŀǘ ƭƻŀƴ ƛǎ ŀ ǇŜǊŎŜƴǘŀƎŜ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ǇǊƻŦƛǘΦ ¢Ƙƛǎ ƛǎ ōŀǎŜŘ ƻƴ 
the {ƘŀǊƛΩŀƘ principle that money does not gain value over time and that therefore, interest is not a valid source of 
ǇǊƻŦƛǘΦ άLŦ ȅƻǳ Ǉǳǘ ŀ ŘƻƭƭŀǊ ƻƴ ǘƘŜ ǘŀōƭŜ ǘƻŘŀȅΣ ƭŜŀǾŜ ƛǘΣ ŀƴŘ ŎƻƳŜ ōŀŎƪ ŦƛǾŜ ȅŜŀǊǎ ƭŀǘŜǊΣ ǘƘŜ ŘƻƭƭŀǊ ǿƛƭƭ ǎǘƛƭƭ ōŜ ǿƻǊǘƘ 
ǘƘŜ ǎŀƳŜ ŀƳƻǳƴǘΣέ !ōŜŘŀƭ IŀŘƛ {ƘŀƭŀƪΣ нуΣ ŀƴ a.! ǎǘudent at the American University of Beirut and customer at 
Al-Baraka Bank, said.  
 
But some experts argue that not until banks embrace musharakah will the industry in Lebanon really take off. 
άLǎƭŀƳƛŎ ōŀƴƪǎ ǇǊŜŦŜǊ ǘƻ ŀŘƘŜǊŜ ǘƻ ǘƘŜ ŎƻƴǾŜƴǘƛƻƴŀƭ ƳŜǘƘƻŘ ƻŦ ώōǳȅƛƴƎ ŀƴŘ ǎŜƭƭƛƴƎ ŀǘ ŀ ǇǊƻŦƛǘϐΣέ {ƘŜƛƪƘ ½ŀƘŜǊ bǎƻǳƭƛ 
ƻŦ ǘƘŜ [ŜōŀƴŜǎŜ LǎƭŀƳƛŎ .ŀƴƪ ǎŀƛŘΦ ά¢Ƙƛǎ ǿƛƭƭ ƴƻǘ ǇǊƻƳƻǘŜ ƎǊƻǿǘƘΦ Lǘ ǿƛƭƭ ǇǊƻƳƻǘŜ ŎƻƴǎǳƳǇǘƛƻƴΦέ  
 
The method of consumption is what draws some customers ς Muslim and non-Muslim ς to Islamic banking. 
άLǎƭŀƳƛŎ ŦƛƴŀƴŎŜ Ƙŀǎ ǘƻ ŦƛƴŀƴŎŜ ǘƘŜ ǊŜŀƭ ŜŎƻƴƻƳȅ ƛƴǎǘŜŀŘ ƻŦ ŦƛƴŀƴŎƛƴƎ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ ƛǎ ƴƻǘ ǘŀƴƎƛōƭŜΣέ bǎƻǳƭƛ ǎŀƛŘΦ LŦ 
a customer wants to buy a home, for example, the bank will buy the home and sell it to the customer at a profit, 
rather than giving the client a loan and charging interest.  
 
But Raed Charafeddine, first vice governor of the Central Bank, says that those who look to this system for its 
{ƘŀǊƛΩŀƘ-ŎƻƳǇƭƛŀƴǘ ƳŜǘƘƻŘǎ ƳŀƪŜ ǳǇ ƻƴƭȅ нл ǇŜǊŎŜƴǘ ƻŦ ǘƘŜ ƛƴǾŜǎǘƻǊǎΩ ōŀǎŜΦ wŜŦŜǊǊƛƴƎ ǘƻ ŀ нллт 9Ǌƴǎǘ ϧ ¸ƻǳƴƎ 
report on Islamic funds and investments, he noted that 70 percent of investors are most sensitive to quality and 
services, while another 10 percent are looking for conventional finance methods.  
¢ƘŀǘΩǎ ǿƘȅ ŜǘƘƛŎǎ ŀƭƻƴŜ Ƴŀȅ ƴƻǘ ōŜ ŜƴƻǳƎƘ ǘƻ ƭŜǘ ǘƘŜ ƛƴŘǳǎǘǊȅ ǊŜŀŎƘ ƛǘǎ Ŧǳƭƭ ǇƻǘŜƴǘƛŀƭΦ άLǎƭŀƳƛŎ ǇƭŀȅŜǊǎ ǿƛƭƭ ƴŜŜŘ ǘƻ 
proactively target the value-ǎŜŜƪŜǊǎΣ ƛΦŜΦ ǘƻ ŎƻƳǇŜǘŜ ǿƛǘƘ ǘƘŜ ŎƻƴǾŜƴǘƛƻƴŀƭ ŦƛƴŀƴŎƛŀƭ ǇǊƻŘǳŎǘǎΣέ /ƘŀǊŀŦŜŘŘƛƴŜ ǎŀƛŘΦ 
ά.ȅ ǊŜƭȅƛƴƎ ƻƴƭȅ ƻƴ ǘƘŜ ŦŀƛǘƘ ŘǊƛǾŜǊΣ LǎƭŀƳƛŎ ŦƛƴŀƴŎŜ ǿƻǳƭŘ ōŜ ƭƻǎƛƴƎ ǘƘŜ ƳƻƳŜƴǘǳƳ ƻŦ ƳŜŜǘƛƴƎ ƛǘǎ Ŧǳƭƭ ǇƻǘŜƴǘƛŀƭΦέ  
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But competing with conventional finance may prove difficult when there is no global standard in Islamic finance. 
Many institutions look to a set of guidelines, but banks and {ƘŀǊƛΩŀƘ boards cannot be forced to comply with a set 
of standards.  
 
aƻǊŜƻǾŜǊΣ ǘƘŜ ƛƴŘǳǎǘǊȅ ƛƴ [Ŝōŀƴƻƴ ŦŀŎŜǎ ƭŜƎŀƭ ƛƳǇŜŘƛƳŜƴǘǎΣ bǎƻǳƭƛ ǎŀƛŘΦ ά/ŜǊǘŀƛƴ ŘŜŎƛǎƛƻƴǎ ƳŀŘŜ ōȅ ǘƘŜ /ŜƴǘǊŀƭ 
.ŀƴƪ ƴŜŜŘ ǘƻ ōŜ ƳǳŎƘ ƳƻǊŜ ŦƭŜȄƛōƭŜ ǿƛǘƘ LǎƭŀƳƛŎ ōŀƴƪǎΣέ ƘŜ ǎŀƛŘΦ άLŦ ȅƻǳ ǎǘƛƭƭ ƘŀǾŜ ǘƘŜ /ŜƴǘǊŀƭ .ŀƴƪ ŦŀƛƭƛƴƎ ǘƻ ŎŀǘŜǊ 
to the ƴŜŜŘǎ ƻŦ LǎƭŀƳƛŎ ōŀƴƪƛƴƎΣ ǘƘŜ ƎǊƻǿǘƘ ǊŀǘŜ ǿƛƭƭ ōŜ ƳǳŎƘ ƭŜǎǎ ǘƘŀƴ ǘƘŀǘ ǿƻǊƭŘǿƛŘŜΦέ 
 
.ǳǘ ǘƘŜ /ŜƴǘǊŀƭ .ŀƴƪ ƘƻƭŘǎ ƛǘǎ ƎǊƻǳƴŘΦ άώ¢ƘŜ /ŜƴǘǊŀƭ .ŀƴƪΩǎϐ ǉǳŜǎǘ ǎŜǘǎ ǘƘŜ ǊŜƎǳƭŀǘƻǊȅ ŀƴŘ ǎǳǇŜǊǾƛǎƻǊȅ ŦǊŀƳŜǿƻǊƪ 
that will provide the Islamic financial industry with a levŜƭ ǇƭŀȅƛƴƎ ŦƛŜƭŘΣέ /ƘŀǊŀŦŜŘŘƛƴŜ ǎŀƛŘΦ ά¢ƘŜǊŜŦƻǊŜΣ ώǘƘŜ 
/ŜƴǘǊŀƭ .ŀƴƪϐ ŀŘƻǇǘŜŘ ώǘƘŜ CƛƴŀƴŎƛŀƭ {ŜǊǾƛŎŜǎ !ǳǘƘƻǊƛǘȅΩǎϐ ƳƻǘǘƻΥ Ψbƻ ƻōǎǘŀŎƭŜǎΣ ōǳǘ ƴƻǘ ǎǇŜŎƛŀƭ ŦŀǾƻǊǎΦΩέ 
 
The only takaful institution in Lebanon is Al Aman Takaful Insurance SAL. 

Egypt 

Egypt is the birthplace of Islamic finance. It is the sixth-biggest Muslim nation with 80 million people, but only 3 to 
4 percent of its $193 billion banking industry is Islamic, said a 2009 report by consulting firm McKinsey.  
 
It was reported by Reuters following an interview with Investment Minister Mahmoud Mohieldin that Egypt had 
fallen behind in developing and using Islamic finance for investment and capital raising. However, in 2008 Cairo 
started exploring how Egyptian companies could tap this burgeoning market. 
 
"Egypt was the first country to introduce this. But now we are not really in the lead anymore. We can see more 
activity in Malaysia and in the Gulf states," Mohieldin said. The small developments in Islamic Finance are largely 
due to experts needing a green light from the political side. 
 
"Now we are exploring opportunities under the sukuk business. Incidentally this upcoming weekend we are having 
a two-day internal discussion with the (Cairo and Alexandria) stock exchange and other regulators to understand 
the frameworks and to what extent they are supporting them," he added. 
 
wŜŎŜƴǘƭȅΣ 9ƎȅǇǘΩǎ bŀǘƛƻƴŀƭ .ŀƴƪ ŦƻǊ 5ŜǾŜƭƻǇƳŜƴǘ όb.5ύ ŀƴƴƻǳƴŎŜŘ ǘƘŀǘ ƛǘ ǿŀǎ ƻŦŦŜǊƛƴƎ ǘǿƻ ƴŜǿ LǎƭŀƳƛŎ-banking 
oriented products ςsukuk, and yusr murabaha, a personal finance product. !ŘŘ ǘƘŜǎŜ ǘƻ ǘƘŜ ōŀƴƪΩǎ ǇƭŀǘǘŜǊ ƻŦ ƻǘƘŜǊ 
products, like Islamic checking and savings accounts as well as car murabaha or cost-plus financing for cars, and 
you will observe an increasing trend in the Egyptian banking world ς the emergence of Islamic banking. 
 
Barely three years ago, Islamic banking was struggling to create a ripple in Egypt. Although widely popular in the 
Gulf as well as in Asia, Egyptian Islamic banking was mainly met by cynicism and doubt. Part of that skepticism 
could be equated with fear. In the 1980s, a number of Islamic financial institutions ached under the burden of 
trying to offer returns above prevailing local interest rates, and their eventual collapse wiped out the savings of 
many an Egyptian. It is a scar that conservative Egyptians are taking a long time to recover from. That, though, is 
not deterring banks from offering Islamic finance. 
 
In fact, the NBD itself is morphing into an Islamic bank after the National Bank of Abu Dhabi acquired a majority 
stake. Apart from the NBD, the Faisal Islamic Bank of Egypt and Egyptian Saudi Finance have been long-standing 
operators in the Islamic financing sector. 
 
9ƎȅǇǘΣ ƘƻƳŜ ǘƻ ǘƘŜ !Ǌŀō ǿƻǊƭŘΩǎ ƭŀǊƎŜǎǘ aǳǎƭƛƳ ǇƻǇǳƭŀǘƛƻƴΣ ǿƛƭƭ ƛǎǎǳŜ ƛǘǎ ŦƛǊǎǘ LǎƭŀƳƛŎ ŘŜōǘ ƎǳƛŘŜƭƛƴŜǎ ƛƴ нлмм ǘƻ 
catch up with the Persian Gulf and Southeast Asia and help spur sales. 
 
Al Baraka Bank Egypt ESC, a Cairo unit of Bahrain-based Islamic lender Albaraka Banking Group, may sell dollar- 
denominate sukuk, in the second half of 2011. 
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Al Baraka, Faisal Islamic Bank of Egypt ŀƴŘ bŀǘƛƻƴŀƭ .ŀƴƪ ŦƻǊ 5ŜǾŜƭƻǇƳŜƴǘ ŀǊŜ ǘƘŜ ƴŀǘƛƻƴΩǎ ƻƴƭȅ {ƘŀǊƛΩŀƘ- 
compliant financial institutions. 
 
Takaful institutions in Egypt include, Arab Orient Takaful Insurance Co., the Egyptian Saudi Insurance House, the 
Egyptian for Takaful Insurance Company (Life), the Egyptian for Takaful Insurance Company (Non-Life), Nile, Family 
Takaful, the Nile General Takaful, the Solidarity for Family Takaful Insurance and the Wethaq Takaful Insurance. 
 

Turkey  

On 7 January 2009, Reuters reported that the Sukuk planned by the Turkish Government found potential buyers in 
Turkey's institutional investors like Oyak Emeklilik or AK Portfolio.  
 
KuveytTürk aimed to enter the German market in 2009 and to cater for German Muslims from payment services to 
the whole range of Islamic finance products in the years to come. Towards the end of the third quarter of 2009, 
KuveytTürk received, according to Turkish media, a license to operate as a financial service branch. 
 
Liquidity Management House, which is a wholly owned subsidiary of Kuwait Finance, has succeeded in making a 
combined global 1-year Murabahah finance deal about USD 115 million for KFH-Turkey, after attracting 7 global 
and regional banks: Halk Bank-Turkey, Islamic Development Bank, Citibank, Garanti Bank International-Holland, 
Gatehouse Bank-UK, NBK International PLC, Standard Chartered Bank. 
 
Towards the middle of 2009, Islamic Arab Insurance Co (Salama) announced it was looking for acquisitions in a 
number of markets including Turkey. 
 
In August 2010, KuveytTürk paid a coǳǇƻƴ ƻŦ рΦнр ǇŜǊ ŎŜƴǘ ƻƴ ¢ǳǊƪŜȅΩǎ ŦƛǊǎǘ sukuk offering that was 
oversubscribed, said people close to the transaction. KuveytTürk launched the three-year $100 million sukuk on 
August 17. This is the first ever sukuk from Turkey and the first bank sukuk originating from Europe, according to 
ƭŀǿ ŦƛǊƳ bƻǊǘƻƴ wƻǎŜΣ ǿƘƛŎƘ ŀŘǾƛǎŜŘ ƻƴ ǘƘŜ ƻŦŦŜǊƛƴƎΦ ά¢Ƙƛǎ ƛǎ ŀƴƻǘƘŜǊ ǎƛƎƴƛŦƛŎŀƴǘ ǎǘŜǇ ǘƻǿŀǊŘǎ ƎǊƻǿƛƴƎ LǎƭŀƳƛŎ 
ŦƛƴŀƴŎŜ ƛƴ 9ǳǊƻǇŜΦ ά¢ƘŜ sukuk by KuveytTürk further demonstrates continuing interest and appetite for Islamic 
fƛƴŀƴŎŜ ǿƛǘƘƛƴ ƪŜȅ ŜƳŜǊƎƛƴƎ ŜŎƻƴƻƳƛŜǎΣέ bŜƛƭ 5Φ aƛƭƭŜǊ Dƭƻōŀƭ IŜŀŘ ƻŦ LǎƭŀƳƛŎ ŦƛƴŀƴŎŜ ŀǘ bƻǊǘƻƴ wƻǎŜ όaƛŘŘƭŜ 
East), said in the statement. The joint lead managers on the transaction were Citigroup Global Markets and 
Liquidity Management House.  
 
In September 2010, Citigroup planned to arrange more sales of sukuk from Turkey after managing a $100 million 
issue for KuveytTürk, an executive at the company said. Citigroup and Liquidity Management House, a unit of 
Kuwait Finance House KSC which is the owner of KuveytTürk, acted as arrangers in KuveytTürkΩǎ sukuk sales, the 
first in Turkey after regulators allowed companies to offer Islamic bonds in April. 
 
¢ƻǿŀǊŘǎ ǘƘŜ ōŜƎƛƴƴƛƴƎ ƻŦ hŎǘƻōŜǊ нлмлΣ bƻƻǊ LǎƭŀƳƛŎ .ŀƴƪ ǎŀƛŘ ǘƘŀǘ ƛǎ ŜȄǇŜŎǘǎ ǘƻ ŎƭƻǎŜ ŀ άƘŜŀƭǘƘȅ ƴǳƳōŜǊέ ƻŦ 
Islamic syndicated loans and sukuk in the first half of 2011, with Turkey emerging as an active market for Islamic 
finance. 

France 

France, proclaimed in November 2008 as a "haven" for Islamic finance, is considered "too slow" to implement this 
type of funding, despite the enthusiasm it generates in the political, financial, professional and academic milieus, in 
a global context where conventional finance is decried since the subprime crisis. 
 
Seminars, forums, roundtables, and conferences, led by jurists, tax specialists, bankers, and academics, succeed in 
calling for the integration of Islamic finance into French regulations. 
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During the third French Forum in December 2009, three obstacles were identified: French inertia against any 
change, the risk of competition for French banks and fears of French society. During this event the French Institute 
for Islamic Finance was established.  

On 24 August 2010 the Ministry of Finance published guidelines concerning the French tax treatment of certain 
Islamic finance transactions. These deal with corporate income tax, withholding tax, VAT, registration tax and 
business tax treatment of four categories of Islamic finance transactions of murabahah, sukuk, ijarah and ƛǎǘƛǎƴŀΩŀ. 
The guidelines of the murabahah and sukuk were updated, as guidelines on these two transactions were published 
on 25 February 2009. Transactions in France can be carried out as they are considered to be of binding nature. 
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Appendix 6 ɀ #ÏÐÙ ÏÆ 0ÒÅÓÅÎÔÁÔÉÏÎ ÄÅÌÉÖÅÒÅÄ ÂÙ -ÒȢ ­ÎÁÌȟ ÅÎÔÉÔÌÅÄ Ȱ4ÈÅ 3ÍÁÌÌ 
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